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Chrysler, Hudson, Graham, |Ford Dealers View 112-Inch V-8; 


Hupp, Packard, Plymouth 
Rockne Sales Up at Show ___Smaller Eight to Follow Soon 
MUSKEGON HONORS New Line Is Bigger i suit tabi, Faster, But Reveals Few 


CONTINENTAL MOTORS Radical Changes; Prices Are Expected 


Sales Managers Back at Desks Find Real Reason for 
Optimism in Week’s Activity at By End of Week 
Chicago Show scat 
bri a Muskegon, Mich., Feb. 8.—Cele- 
brating the entry of Continental 
Motors into the 


Detroit, Feb, 8.—Additional confirmation of the success 
of the Chicago show is had today in further reports from Sieh of complete 
Detroit manufacturers, other than General Motors units, meter car mant- 
whose figures were published in Wednesday’s Automotive facture, the great- 
Daily News. There seems to be no doubt that in the matter er Mugkegon 

Chamber of Com- 
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New York, Feb. 8.—Somewhat meagre information on 
the new 112-inch wheelbase Ford V-type eight became avail- 
able here today, following a preliminary showing of the new 
model to dealers. Although the bore and stroke of the engine 
remains unchanged at 3 1-16x3% inches, its power output 
has been boosted from 65 to 75 horsepower by an increase 
in compression made possible, at least in part, by the use of 








of retail sales all car exhibitors did far more business than 
@—-— ~~ —- - 


in the 1932 exhibition. 

Hudson-Essex, while still waiting 
for complete returns, advises that 
162 units were sold during the week 
and that there still are a number 
of deals pending that may increase 
this total, this is a slight gain over 
last year, but then 1932 was the 
best year Hudson had had since 
1929. Last week’s affair, from this 
company’s viewpoint, was unusual 
because of the few trade-ins. The 
Terraplane accounted for 175 per 
cent. of the business done, with the 
six and the eight running about 
fifty-fifty. Compared with New 
York's show, Chicago was about 
thirty cars better. 

J. W. Frazer, sales manager of 
Chrysler, finds his retail sales ran 
42 per cent. higher than the Chicago 
record of a year ago. Taken by 
and large, Chicago was better than 
this year’s New York show. The 
totter produced a 20 per cent. in- 
crease in sales over the same affair 
@ year ago, and Chicago, from a 
sales viewpoint, was considerably 
better. The Congress Hotel exhibit 
attracted 37,777 visitors, as against 
27,567 last year. 

Dodge reports an increase of 28.3 
per cent. in sales of cars and trucks, 
and is particularly pleased with the 
prospect list secured. Dodge comes 
back with 2,110 names which are re- 
garded as potential buyers. 





“I’m giving you actual sales at 
Chicago not subject to appraisal on 
the orders,” said R. S. Cole, sales 
manager of Hupmobile. “We sold 
twenty-seven cars at retail up to 


(Continued « on Page »v 


DES MOINES, IA., JAN. 
SALES 32% OVER 1932 


Des Moines, Iowa, Feb. 8.—Auto- 
mobile dealers of Des Moines and 
Polk county socked “Old Man De- 
pression” in January with a sub- 
stantial increase in new car sales 
over January, 1932. 

Sales of new passenger cars totaled 
181, as compared with 137 in Janu- 
ary, 1932, a gain of over 32 per cent. 
Twenty-nine commercial units were 
Bold against 28 in 1932. There were 
2,099 transfers registered in the 
county, while there were 2,465 in 
January, 1932. This reflected a 
trend from used car to new car 
buying. 

On the basis of $720 as average for 
each new car sold, Polk county 
Spent $251,200 for automobiles last 
month « ». 


ST. PAUL JANUARY SALES 
SHADE UNDER LAST YEAR | 





St. Paul, Minn., Feb. 8.—Sales of 
motor vehicles in Ramsey county, in 
which this city is located, ran just 
a shade under the totals for the 
Same month last year. Passenger 
car sales totaled 313, with 39 trucks, 
This compares with 317 passenger 
units and 85 commercials in Janu- 
ary, 1932, 





MOTOR TRUCK CLUB 
OF N. J. SET TO FIGHT 
INCREASE IN RATES 


Newark, N. J., Feb. 8.—The Motor 
Truck Club of New Jersey is all set 
to oppose the proposal of the Prince- 
ton Survey to increase license fees 
$2,000,000 in this state. 


“The proposal seems to have been 
suggested without giving any study 
to the question,” says A. D. Way, 
executive secretary of the club, with 
headquarters in this city. “It seems 
as though the proposal was made 
merely by comparing license fees in 
New Jersey with some other states, 
and then instead of making the 
comparison with states of similar 
size and about the same number of 
registrations, such as Maryland or 
Massachusetts, the comparison is 
made with larger states, such as 
Pennsylvania and New York. 

“The present scale of fees is 





(Continued on Page 6) 





merce was host 
last night at a 
banquet in honor 
of the board of di- 
rectors and the 
officials of the 
company and its 
divisions, 





W. R. Angell 


Continental Motors was repre- 
sented at the banquet by W. R. An- 


gell, president; Roger Sherman, 
vice-president; F. F. Beal, vice- 
president in charge of manufactur- 
ing; J. H. Ferry, vice-president; B. 


(Continued on Page 8) 


AUSTIN 1932 SALES 
TOTALED 3,846 UNITS 


Pittsburgh, Feb, 8.—The American 
Austin Car Company, Inc., produced 
an average of 600 cars a month 
during the last five months of 1932. 
In 1930, 8,558 cars were shipped; in 
1931, 1,279; in 1932, 3,846. 

A major share of the cars sold 
during the past year went to south- 
ern states, where gasoline taxes are 


(Continued on Page 8) 


CHICAGO SHOW WEEK SALES 
ASIDE FROM FORD WERE 2,827 





Chicago, Feb. 8.—Results lo 


locally i in Chicago show week 


sales were announced Tuesday night by Lafayette Markle, 
president of the Chicago Automobile Trade Association, fol- 
lowing a final check-up. New car orders reported to the asso- 
ciation by distributors here totaled 2,827 units. Figuring 
$800 as the average price per car, the retail sales volume 


during show week was $2,061,600. 


Ford, which was not an exhibitor at the Coliseum show. 
A blizzard that snowbound the @——————————_______—_- 


city gave dealers a chance to take 
stock of last week’s results. They 
were more than pleased over the 
sales upturn, show attendance and 
the number of live prospects upon 
whom to concentrate. Approval was 


This does not include 





also expressed at the decision of the 
N. A. C. C. show committee, as an- 
nounced by Alfred Reeves, to retain 
the animated aspects of the exposi- 
tion in the future. Dealers agree 
that this is what the public wants. 


NEW FORD V-8 Victoria for four 





CHEVROLET JANUARY 
SALES 39,701 AGAINST 
35,199 LAST YEAR 


Detroit, Feb. 8—Chevrolet dealers 
reported delivering 16,826 new cars 
and trucks to con- 
sumers in the last 
ten days of Janu- 
ary. This brings 
the total of retail 
sales for the 
month to 39,701 
units, compared 
with 35,199 in Jan- 
uary of last year, 
H. J. Kilingler, 
vice-president and 
general sales man- 
H. J. Klingler “ger of the Chev- 

rolet Motor Com- 
pany, announced here today. This 
is a gain of 12.8 per cent. 

January sales were the 





largest 


CONNECTICUT BILLS 
THREATEN LIFE OF 


TRUCKS, IS ae 


Hartford, Conn., Feb. 8.—Bills now 
pending before the Connecticut 
Legislature will, if enacted, mean 
death to the motor truck industry 


in the state, according to Myles W. 
Illingworth, executive secretary of 
the Motor Truck Association of 





Connecticut, Inc., which has _ its 
headquarters here. 
For example, Mr. Illingworth 


points out, the present registration 
fee on the large unit is $592, but if 
House bill 803 is passed, the fee will 
be $1,600. Another measure would 
limit the length of a vehicle to 35 
feet, which would outlaw thousands 
of tractor-trailer operators. This is 
10 feet below the length recom- 


(Continued on Page 8) 











®an aluminum cylinder head. 

The engine is mounted in rubber 
supports, and is said to be capable 
of driving the car at eighty miles an 
hour. Its increased power output 
permits of more rapid acceleration, 
and the increased compression tends 
to lower fuel consumption, 

In the new line there are to be 
fourteen body models, which, be- 
cause of the compact engine and 
longer wheelbase, are said to be the 
most roomy of any yet offered by 
Ford, They are mounted on a new 
X-type double-channel double-drop 
frame, and combine a number of 
features usually associated with 
streamlining, such as skirted front 
fenders, V-type backward-sloping 
radiator grille and sloping wind- 
shield with well-rounded corners on 
the superstructure of closed models, 

No information concerning prices 
has been given out as yet. 

An outstanding feature of the en- 
gine is the use of a one-piece cast- 
ing, which comprises the cylinders, 
crankcase and exhaust passages. 
This makes for a rigid and compact 
engine and insures good bearing 
alignment. It also permits of the 


(Continued on Page 8) 


G. M. JANUARY SALES 
TOP JANUARY, 1932, 
BY 2,711 VEHICLES 


New York, ” Feb. 8.—For the first 
time since July, 1931, sales of Gen- 
eral Motors cars in January showed 
an increase over the corresponding 
month of the previous year, Janu- 
ary sales to consumers in the United 
States totaled 50,653 units, as com- 
pared with 47,942 in January, 1932, 
and an average total in January 
during the past four years of 64,416 
units. 

The upturn during the past month 
is the first improvement at this time 
of year since January, 1930. In that 
year the January sales totaled 74,- 
176, as against 73,989 in ‘January, 


(Contnued | on Page 7) 


HOLIDAY SCHEDULE 


Owing to the fact that 
Lincoln’s Birthday is this 
year celebrated on Monday, 
February 13, Automotive 
Daily News will not publish 
a Tuesday paper, and the 


first issue next week will 
be that of Wednesday, Feb- 
ruary 15. 

Owing to the fact that 
Washington’s Birthday falls 
on Wednesday, February 
22, Automotive Daily News 
will not publish an issue for 
that day. 


AUTOMOTIV®: 
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New Ford Tudor sedan on 112-inch wheelbase 


$18,000,000 SUIT TRSIGNING OF BEER BILL 


AGAINST F ORD DELAYED Brooklyn, N. Y., Feb. 8.—Addi- 


Pittsburgh, Feb, 8—Suit against|tional impetus will be given the 
the Ford Motor Company of Detroit automobile industry as soon as the 








for $18,000,000 for alleged infringe- Collier beer biil is signed, it was | 


ment of a windshield patent brought | Stated today by Frederick Paulsen, 
by the estate of Arthur L. Banker | Secretary of the City Brewing Cor- 
was postponed yesterday in United | poration of Brooklyn. “Fifteen mil- 
States District Court by Judge Nel-|lion dollars will be spent on new 
son McVicar. trucks within three months of the 
Whether the suit will ever be|Ppassage of the pill,” stated Mr. 
brought to trial hinges on a point | Paulsen. 
of law, a hearing on which is to be ready to order ten cr more trucks 
held February 20. If a decision is|each as soon as they are definitely 
given against the defense the suit | assured that real beer can be legally 
will come up during the May term | manufactured.” 
of court. Attorneys for the Ford| 
Motor Company alleged that Banker, 
who instituted the suit on October ; 
19, 1931, delayed filing the action | 
until after expiration of the patent 
in 1924 and they contend that the 
suit should have been started prior 
to the expiration in order to be 
legal. 


Banker, wh i i 
a siahiienk ‘oe Dae ery sane sales volume for the last six months 


dent of the Banker Windshield|0f 1932 than for the similar period 
Company, Inc. His widow, Mrs.|in 1931. Joe Adams, sales manager, 
Mary Cable Banker, executrix of the| looks for another increase, both in 
estate, entered the case as party! units and in dollars, during the 
plaintiff. present year. 





TOLEDO STEEL PRODUCTS 


Steel Products Company, manufac- 


bushings and water pump parts, en- 








FEBRUARY 
TRUCK ISSUE 


° 


Owners of 1,500,000 Business 
fehicles Will Get the Issue of 
February 17. 


date, account of late registration figures) 


° 


Fleet owners having 10 or more vehicles, 37,000 

receive the truck 17. 
with personally 
Only Automotive Daily News can pre- 


names, will 
Machol list 


addressed. 


issue February 


being used, copies 


vide such wide extra distribution at no additional 
cost to the advertiser. 


If you want to reach not only those owners but 


ali exclusive truck dealers, important bus operators, 


8,000 passenger car dealers and important factory 
officials, use that issue with a page at $350; half 
page at $175 or a quarter page at $87.50. 


Forms close 2 days preceding publication. 


Automotive Baily News 


H_ A. TARANTOUS, Bus Mgr., 350 HUDSON STREET, N. Y. C. 


DETROIT OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mith. 


WESTERN OFFICE: Willard R. Cotten, Manager 
333 No. Michigan Ave., Chicago, Ill. 











turers of Toledo valves, bolts and | 





|image can be viewed only when 





HUDSON COUNTY CAR 
~ DEALERS PLAN FIGHT 
ON INSURANCE BOOST, 


Jersey City, N. J., Feb. 8.—The lat- 
est rise in automobile insurance 
rates in Hudson county which brings 
the 1933 rate of $104, just twice that 
of five years ago, brought a storm 
of protest teday. The pretest took 
|two forms: That of condemnation 


“Sorse 300 brewers are | of the insurance companies by the 


automobile dealers, and that of 
criticism of the laxity of law en- | 
| forcement in the county by the vari- 
ous insurance dealers. 

The automobile dealers have been 
called to meet tonight to plan action 
against the new rates, Duncan 





REPORTS INCREASED SALES | siuart, former secretary of the Hud- 
Toledo, O.. Feb. 8— The Toledo |son County Automobile Dealers’ As- 


sociation, called the meeting to be 
held in the Hotel Plaza. According 
to Peter D. Massoline, president of 
the local organization, and member 


joyed a 14 per cent. greater dollar | of the board of the New Jersey Au- 


(Continued on Page 3) 


PHANTASCOPE, A NEW 
IDEA IN ADVERTISING 





The Phantascope, a very simple 
device consisting of a series of lens 
mounted in a narrow metal box in 
which is placed the article to be 
chown. A special arrangement of 
three electric lights also built into 


the cabinet permits the article to be 
projected into space in its true form 
and actual eolors. A small motor is 
attached to the rear of the box to 
provide motion as required. The 
image can be seen clearly when 
Standing more than twenty feet 
away in front of the projector. 

Throngs passing the permanent 
Pyro window display on 42d Street, 
opposite Grand Central Terminal, 
New York, are startled to see a can 
of Pyro anti-freeze revolving in the 
Space above the sidewalk about fif- 
teen inches in front of the glass. 
The apparent package is a perfect 
three dimensional image projected 
into broad daylight, without the use 
of any screen, by means of a device 
Placed inside the window. 

The effect of the illusion is so 
nearly perfect as to encourage spec- 
tators to try to grasp the image of 
the can as it rotates in space. The 





standing within a definite angle of 
vision in front of the prdjector. 

Further novelty is added to the 
display as the illusion vanishes 
when the spectator steps out of the 
vision range or comes to2 close to 
the window. 

The showing of the Phantascope in 
the Pyro window of the U. S. In- 
dustrial Alcohol Company marks the 
first public display of this remark- | 
able advertising device. It has | 
proved to be a medium of particular 
merit in arresting attention and 
has been responsible for the gather- 
ing of large crowds in front of the 
window where their attention is 
focused on the Pyro product sus- 
pended in space. 

This patented projector, known 
as the Phantascope, is the invention 
of W. I. O'Neill, New York micro- 
scopist. According to the inventor, 
this device lends itself for display- 
ing a variety of articles, notices or 
pictures in department stores, 
theaters, banks, hotel lobbies, etc., 
where it is desired to project an 
image into the path of spectators. 
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Pines’ Radio 


* 


W. C. Byers 


* 


White’s Record 


. . 


- 


Parker Is Proud 


‘ 


Chris Sinsabaugh 


Detroit Editor 





HAT Peeping Tom habit of mine caused me to drop in 

on Howard Crawford at the Congress Hotel during the 
Chicago show and discover the powerful Pines Winterfront 
Company, of which he is vice-president, has definitely decided 
to go into the manufacture of automobile radios in as big a 
way as it did in the marketing of radiator shutters. It was 
a private showing to the industry, and I was held up in talk- 
ing about it until Crawford could get the dealer reaction. 
Now the lid is off. 


7 


FOR A YEAR AND A HALF Pines has been working 
on a battery eliminator of the converter-trasformer type, 
and the success met within developing this unit resulted in a 
decision to become an automobile radio manufacturer. 

While I cannot go into detail as to the set, suffice it to 
say that the receiver is compactly built and can be located 
either in the cowl mounting or underneath the car. There 
is a double wire remote control that is said to eliminate back- 
lash, which is located on the steering column under the steer- 
ing wheel, so unobtrusive in appearance you hardly know it 
is there. And it’s mighty easy to handle, too, even with 
gloves on. 


* * 


* * 


“IN GOING into this thing, we started out to build a 
set designed strictly for automobile use,” says Mr. Crawford. 
“We have employed engineers who know the difficulties of 
accommodating radio to the automobile, and I know we have 
got what we sought. 

“We find, after surveying the field, that automobile 
radio is going to become even more popular than in the past. 
It’s beyond the experimental stage, and, where prices used 
to run from $125 to $150, now they are ranging between 
$50 and $80. Our price? I’m not ready to say anything yet, 
but we are going to tune in on the right station.” 

ce - * 

W. C. BYERS—Bill to us—has chucked the toga of 
assistant advertising manager of Chevrolet to accept another 
portfolio in the same organization. He now is head of the 
national used car department, under W. G. Lewellen, sales 
promotion manager, and is swinging around the country on 
the new job. 

Byers is in his element again, for he talked the used car 
language before he was drafted as Bob Crooker’s assistant 
in the fall of 1931. He started as a retail salesman for E. W. 
Stinhardt in Indianapolis in 1921, and, after making good 
there, he made other contacts which so thoroughly identified 
him with Chevrolet that he served in many capacities in the 
field for the parent organization before being called to the 
home office. 


7 


os ” 


WHEN R. K. WHITE, sales manager of Pontiac, 
returned from Chicago, there was dropped on his desk a 
report on Wayne county registrations for January that cer- 
tainly reflected the public acceptance of the new model in 
the home town. Third place for Pontiac, chasing Chevrolet 
and Ford, a jump from nineteen registrations in December 
t ! 

° a come into court with clean hands,” quoth R. K. “We 

did not put on any drive to make this Wayne county show- 
ing. We just put out the new model, and let Nature take 
her course.” 


* 


- * 


LIKE MOST OTHER manufacturers, the Parker Rust- 
proof Company of this city has been doing some checking in 
the matter of public acceptance of its products. The com- 
pany conducted the survey at the recent Detroit show and 
discovered that of the twenty-six lines of cars and trucks 
exhibited, the Parker processes of rust prevention was 
almost universally used. Of the 246 passenger cars and 
trucks shown, 106 carried Bonderized fenders, splashers and 
other sheet metal, I am told, and fifty-seven cars carried 
Parcolited bodies. 


o 






This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants yuu to pass on 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions. 


Dealers read this page. Give us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don't, 





HIT AND STRIKE CONTEST 
CALLED BUSINESS GETTER 


Bowns of $5.00 Paid hea You Hit 
The Third Time. 


"EXD & STAIRS comrest® 


a Mit Indicates A Delivered Car And “ust 
Se Priced At i75.08 or Mere. A Strike 
Tadisates A Day Sitheut 4 Sale! 


pores fafef of dofel ef ef fad 
oownan {a {ofa} afe[s| of a].a] gS : PS 
soatom a fo {s] ofsfof ol of af 


- Keufenstein (5) 





The Lawfer Automobile eed gave me this morning, but he is at 
Ford and Lincoln dealership in Al- | the end of the rope, and it isn’t 
Pa. uses the blackboard, | necessary for me to tell him.” 


Ine nowt whieh sk a wuciees: HUDSON COUNTY CAR 
DEALERS PLAN FIGHT 


lentown, 


“is 


getter as well as the biggest inspira- 
tional incentive ever used by us, 
called the “Hit and Strike Contest,” 
according to Stanley E. Lawfer. 

The explanation of this board is 
as follows: Each salesman’s name is 
listed on the board, as well as the 
dates. At the daily sales meeting 
each man responds to the question 
asked by the sales manager and his 
response indicates whether he made | 
@ sale or not. When a Sale is made 
he answers “Hit,” and when it is not | 
made he calls a number, indicating 
the number of days he has gone 
without a sale. Assuming that he 
has gone for an entire week his an- 
Swer would be eight. Obviously he 
is very much ashamed getting into 
the high figures, disliking very much 
the thought that his colleagues will 
know that he is slipping. He may 
come in the next morning and be 
forced to answer nine. The higher 
one goes the more reticent he is in 
his answers. Just as soon as he 
has made a sale he is given an 
“H,” announcing that he has finally 
“hit.” The next morning his figure 
is one, always starting from that 
figure after a “hit” is made. 

- rt is surprising the psychological | \pitten here, each $100 in premiums 
ect it has on your men,” says Mr. | duri h bulated hav- 
Lawier, “especially those who have | uring the past year tabulate ov 

; ; ee on ee ... {ing cost $122. As a result a number 
been with you for many years. They | of the largest companies have re- 
dislike very much to see the newer ee 


Salesman doing a better job than 
they are capable of dcing, and in- 
cidentally they put in a great deal 
of overtime work in an endeavor to | 
Sell u car so that they will not be} 
humiliated by getting into the high 
figures. 

“Attention is called daily to the 
live prospects on the right side of 
the board. These names were given | 
to us by each man at the beginning 
of each period, obligating himself tc 


(Continued from Page 2) 


tomotive Trade Association, the 
| dealers have shown enthusiasm over 
the prospect of a fight against the 
new rates, 

On the other hand, the insurance 
|dealers, who are the hardest hit by 
ithe high rates, admit that the in- 
surance companies have no other 
| course than to raise the rates when 
{the amounts and frequency of the 
claims against persons living in the 
{country are so high. 

Laxity in enforcing the 
ure of judges to penalize Hudson 
county violators, the ambulance, 
;chasing lawyer and the “soak-the- 
j}insurance company” 
juries were blamed by 
men for the high rate of claims. 


ance men that conditions were so 
|bad that the insurance companies 
|have lost money on all 


here. 


BAUER AUTO SALES CO. 
NEW CHEVROLET DEALER 
FOR CINCINNATI AREA 


Cincinnati, O., 
whereby the Bauer Auto Sales Com- 
| pany, 322 West 6th St., one 
|largest Ford dealer organizations in 


the consummation of the sale for |the country, will become a Chevro- 
each prospect listed. jlet dealer has been completed. 
“While it is true all of us are The Bauer Auto Sales Company | 


has sold more than 21,000 new cars 
for the Ford Motor Company since 
1920. Its used car business, accord- 
ing to estimates, varied from 30,000 
to 35,000 cars. In parts and acces- 
sories the business, since 1920, has 
been in excess of $1,500,000. 

For years this organization was 
|known, and advertised themselves 
|}as such, as the largest Ford dealer | 
in the world. | 

F. E. Zorniger, Cincinnati zone 


Working extra hard for the cash we 
Can earn, we also find that men 
work very much harder if they have 
three things to work for: 

“1. Salary or commission. 

“2. A bonus in the form of a prize 

‘Pride,’ which plays a very im- 

portant consideration. 

“With this system it is so obvious 
every morning who are the pro- 
ducers and who are the weak ones. 





ON INSURANCE BOOST 


traffic 
laws, the killing of tickets, the fail- | 


tendency of | 
insurance | 


It was pointed out by the insur- | 


insurance | 


| fused to write automobile insurance | 


Feb. 8—A_ deal | 


of the | 
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| Retail Salesmen — This Is Your Page 











| ear sales manager for the Goad 
Motor Company, Cadillac-LaSalle- 
Pontiac, has resigned to accept a 
similar position with Gene Meador, 


|Inc, Packard. 
a - * 


| 

| G. V. Orr, vice-president of Willys- 
|< Overland, was a guest of the Wine- 
rich Motor Sales Company and was 
| prine tipal speaker at a luncheon for 
|}dealers, Orr stated that “Texas is 








——=s 


Dealer Activities 


EE eee 


DULUTH MINN mobile dealers at 5314 Grand Ave. 
’ ° 


P A. H. Lord is manager. 
The new Willys line of automo- 


aes bb eels 8 sume & PHILADELPHIA, PA. ‘ome of the best markets for aute- 
| Duluth. This is particularly true of! 4); salesmen of the William R.| mobiles in the nation at this time 
|the 77 medel. The showroums of| Wolf Company, Ford dealer, 5830 | | of the year. “He was accompanied by 


| the Kent Motor Company at 302) York Road, for the last two or three |G. G. Beakiey, Dallas district man- 

East Superior St. have been crowded | weeks have been receiving 5 per | ager. 

|from morning until night since the | cent. commission on sales they have 2%. ¢ 

io Boe —a - Sm. ae | oe - and a. in| CAMDEN, N. J. 

|77 mode s been like a mag | addition to their regular 5 per cent. | : s ’ 

| because whenever it is parked on a/|commission on car sales, no trade- F a M. ee of -. 

' Duluth street, crowds of people stop | ins deducted. Mr. Wolf reports the a ee ae aa Staddon Ave na 

/and inspect the automobile. | plan has been working out satisfac- A se ns eile thew s ott 

a lee |torily and will be continued until uUsoMo ~~ : 2 Risinger —_ 

The Holt Motor Company, Chry- | the dealership receives the new Ford | with the removal to larger quarters 


comes announcement from Stude- 
baker headquarters that additional 
territory has been granted to the 
firm. In addition to Camden, he 
will extend his sales area to Audu- 


sler and Plymouth dealer, has moved | models. In the meantime it helps 
into new and much larger quarters|to poost’ the salesmen’s remuner 
| at 737 East Superior St. This dealer | tion, while increasing their contacts 
now conducts business in one of the | with established Ford-owner cus- 
| largest automotive dealer buildings | tomers. The company continues to 


/in Duluth, the entire structure be-| promote sales activity of commer- | bon, Collingswood, Haddonfield, 
{ing used for the business. cial cars. | Haddon Heights and Merchantville. 
} * 7 . 

The Duluth Cadillac Commence, | CLEVELAND OHIO 
|local dealer for Pontiac, is so SAN ANTONIO, TEX. : , 
| swamped with orders for the new| The Baker Motor Company,| The Hertz Brothers Company, 
| models that telegrams are being | Dodge- Plymouth, is spending ap- ee a — 


| used in large numbers in an effort | preximately $1,500 o n its used car | 4” , , 
/to have deliveries rushed from the |lot, constructing sheds and sur-/| with salesroom and service station 


| factory to Duluth. |rounding the ground with a burglar- in modern quarters at 1436 West 
“ | proof fence. | 25th St., has been appointed dealer 


for Dodge and Plymouth, effective 
February k 


a * 


. * om 
' C. E. Brooks, for ten _years used- 


A newcomer on automotive row in 
Duluth is _ABS Motors, Inc., aute- 
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| BIG SIX 


G-inch 


$695 to 745 


(4-Door Sedan) Prices F. O. B. Factory 
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STANDARD 
EIGHT 


‘830 to *900 


(4-Door Sedav) Prices F. Q. B. Factory 






SPECIAL 
EIGHT 


ashi 


$965 to 1095 


Prices F. 0. B. Factory 






ADVANCED 
EIGHT 
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1255 to °1575 


Prices F. O. B. Factory 
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TERRITORY 
AVAILABLE 


For detailed confiden- 
tial information about 
the 1933 Nash franchise 
and available territory, 
write the Sales Mane 


AMBASSADOR 


$1545 to *2055 


Prices F. O. B. Factory 








“Can you place yourself attending | 
a& meeting and answering to the |manager of the Chevrolet Motor 
sales manager’s question ‘forty-one,’ | Company, and D. C. Corbin, city | 
meaning, ‘I have gone along forty- | sales manager, handled the negotia- | 
One days without making a sale.’ | tions with the Bauer company offi- | 
That is the answer one of my men | cials, | 









ager, The Nash Motors 
Company, Kenosha, 
Wisconsin. 
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Business Is Better 


VERY day that passes brings fresh evidence that with 

the year 1933, the eirn has come in the automotive busi- 
ness. The New York show gave the first indication of 
revival. Not only was attendance better but sales topped 
last year by a generous margin. The Chicago show con- 
firmed the indications that appeared at New York and went 
them several better. 

The experiment of reducing the admission price at the 
Coliseum this year was eminently successful, as is indicated 
by a gain in attendance every day of the seven and an average 
increase over last year of more than 27 per cent. 

It might happen, of course, that local conditions would 
be the deciding factors in creating a better showing at the 
two national exhibitions. A sudden rush of buying at New 
York and Chicago would not necessarily prove a betterment 
on a national basis. 

However, Automotive Daily News has been conducting 
a sales survey through its representatives in key cities all 
over the country and practically without exception the 
answer has been the same, increases over the same period 
of 1932. 

These improved reports have come to us from such 
widely scattered cities as New York, Los Angeles, San 
Antonio, Tex.; Louisville, Ky.; Chicago, IIll., and Dallas, Tex., 
and a half a dozen other places from far flung states. 

It begins to be reasonably certain that with the begin- 
ning of 1933 an increased buying of motor vehicles started. 
Some days ago Automotive Daily News called attention to 
the fact that in August of last year, the British automotive 
industry suddenly enjoyed a revival of buying, for which 
there was no particular fundamental cause. People simply 
started buying and through August, September and October 
there was steady improvement. No reports have been 
received later than October, but there is reason to believe 
that the betterment in sales continued after that. 

When any such movement as this occurs, there is always 
a reason behind it. Our own opinion is that the increase in 
buying that started in this country with January, has been 
created by necessity buying. Our people have built their lives 
very largely on the assumption that they could and would use 
motor transportation for most of their commercial and 
social ventures. During the depression the use of motor 
transportation has undergone a change to this extent, that 
people generally have used their transportation units for a 
greater length of time than had grown to be the habit. The 
man who formerly bought a new car every year, held over 
for two years; the every-other-year buyer, has been using 
his car for three or four years and so on. The average age 
of the motor vehicles in use has mounted steadily until today 
it is probably somewhat over four years. 

But in such a situation there comes a time when consid- 
erable numbers of people actually are forced into the mar- 
ket if they are to continue to use motor transportation. Our 
feeling is that with 1933 this class of necessity buying has 
assumed new and greater importance. People in greater 
numbers are being faced by the dilemma of giving up motor 
transport altogether or of going into the market for new 
cars and trucks. 

If this view of the present situation is accurate, the 
sales uptrend will continue and broaden as the normal peak 
buying season approaches, 

In the meantime sales reports will be read by the auto- 
motive industry as they are received and printed in Auto- 
motive Daily News with much the same intense interest that 
election returns receive in a hot campaign. 

* 





Subscription Rates: 


To Other Countries: Single copies, 5 cents 





Mich. 


” 

According to Bradstreet’s Weekly, in the past five years 
220,000 farms have been sold over their former owners’ heads 
lo satisfy tax claims. 

We have frequently expressed the belief that our legis- 
lators of every sort have gone crazy on the subject of taxa- 
tion. If anything could be crazier than a government’s sell- 
ing its farmers out of their homes and possession fe satisfy 
its greedy demands for taxes, we do not know what it is. 


a a ee eae 


MINNEAPOLIS’ SHOW 


TO OPEN MARCH 27 





Minneapolis, Feb, 8.— Minneap- 
olis’ automobile show dates were 


announced for 
March 27 to April ; 
1, following a 
meeting here of 
the Minneapolis 
Auto Trades As- 
sociation, it was ; 
announced by 
George K. Belden, 
president. 

The show will 
be under the 
management of 
H. H. Cory, who 
has had many 
years of experience in staging trade 
expositions. In conjunction with 
the automobile displays will be the 
Home Beautiful Exposition and the 
Flower Show, the three being offered 
for a single admission. 

Minneapolis’ new $3,000,000 mu- 
nicipal auditorium will be the scene 
of the show. All three floor levels 
will be used. 

Because of the adverse weather 
conditions that the show has en- 
countered in past years when staged 
early in February, the exhibitors 
voted for later dates, with the re- 
sult that March 27 to April 1 was 
agreed upon. Coming just two weeks 
before Easter, the show is expected 
to act as a stimulant for the spring 
buying season, not cnly 'n the auto- 
motive field, but business in general. 





H. H. Cory 


The entire main floor of the | 


auditorium will be given over to 
car displays. The space has been 
taken over by the Minneapolis Auto 
Trades Association, and a drawing 
to determine space locations will be 
held shortly. A complete showing 
of accessories also will be featured. 

Elaborate entertainment is being 
planned by Mr. Cory. Present plans 
call for the engagement of five or- 
ahestras, vaudeville numbers, danc- 
ing and other forms of amusement. 


F. 0. PINKHAM HEADS 
MICHIGAN A. T. A. 


Detroit, Feb. 8.—Fred O. Pinkham 
of Jackson, Mich., takes the helm of 
the Michigan Automotive Trade As- 
sociation for 1933 following his elec- 
tion to the presidency at the thir- 
teenth annual convention of the or- 
ganization at the Book Cadillac 
Hotel, 

Other officers chosen at this 
meeting were Jerry DeNooyer, Baitle 
Creek, vice-presi- 
dent, and James 
Dickson, Jr., De- 
troit, treasurer, H. 
H. Shuart  con- 
tinuing as secre- 
tary and W. D. 
Edenburn as man- 





ager. ee 
Following the y 

M. A. T, A. con- : 

vention, Coa. aa 


James M. O’Dea, 
retiring president, 
called a meeting of the new board 


F. O. Pinkham 


Olds in Lansing, when President 
Pinkham will take charge. 

District directors were elected as 
follows: Lynn A. Wright, Jackson; 
John Hinga, Benton Harbor; Fred 
C. Striffler, Caro;; Guy S. Carber, 
Saginaw, and Cylde M. Ford, Dear- 
born, 

The following were named rirec- 
tors-at-large: Ed. S. Lunt, Flint; J. 
Decker, Hillsdale; Louis S. 


ee ss ne 


Schneider, Tecumseh; W. R. Foote, 
Traverse City; George Burke, 
Grayling, and Willard H. Johnson, 
Greenville. 

Thirteen held no fear for O. R. 
Dickerson of Mount Clemens, who 
has been a director since 1926, and 
j;has not missed an annual banquet 
of the association since the first 
one was held in 1921, 

To Secretary Shuart also belongs 
| the distinction of being the dean in 
| point of vears of service of the auto 
show managers of the country, the 
Detroit show just closed having been 
his seventeenth He attains this po- 
sition through the death a few days 
ago of Chester I. Campbell, man- 
ager of the Boston Automobile 
Show, and that of Samuel A, Miles, 
long at the helm of the New York 
and Chicago national shows, 





for Tuesday, February 14, at Hotel | 


| 
Silver to a higher price is as 
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In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 


opinions of our readers. 


They are not necessarily ours. 


If you have 


something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 


Duryea Suggests Remedy 
For the Depression 





Automotive Daily News: The most 
important matter before the world 
today is to see the cause and apply 
the cure for this depression. That 
a fourth winter, each doubly as bad 
as the one before, is nearly gone 
with no remedy, should make us 
humble for years to come. That our 
money managers seem not to know 
what to do is discreditable. That 
our economists utterly fail to agree 
is more so. That business men seem 
to neither know nor care to learn 
the facts is shameful. Much cussing 
and little discussing is reverse ac- 
tion. Palliatives resemble court 
plaster on a boil. They may hide 
the truth but do not cure. 

Let us briefly see the facts. We 
were not inflated. The 1921-29 price 
te if continued, would have met 


the 1895-1915 extended line ere this. 
The drop in 1920-21 corrected the 
| high war prices. Therefore our ef- 
| forts should be directed, not to try- 
ing to adjust to a low level but to 
get back to the normal one. If it 
were a low level we are in we could 
hope, but we are in a down price 
trend. We can no more adjust to it 
than we could build one side of a 


| house on a moving roadway. 


Why are prices falling all around 
the world? Only one answer fits. 
Because gold is rising in value; and 
so long as we keep our money on 
gold each rise sends prices lower. 
This is as simple as that filling the 
holes in a scale weight with lead 
requires more goods on the other 
pan to balance. What makes gold 
value rise? Scarcity and demand. 
Undeniable if “supply and demand” 
have any influence at all. Two- 
| thirds of the world’s gold lies ster- 
ilized in France and the United 
States. Other lands are holding all 
they can get, to partly protect their 
moneys. Canada, South Africa and 
the United States, the great pro- 
ducers, are holding their gold. Pay- 
| ments on $25,000,000,000 of foreign 
debts with interest are due us. The 
debtors cannot get the gold we de- 
mand. Every demand, every at- 
tempt to pay us gold sends its value 
—not its price—higher. Always 
higher, and as gold rises prices fall. 

What can we do about it? Tell 
Congress. Tell them to “Stop bawl- 
ing—for home consumption—Europe 
must pay.” And to, by law, provide 
a debt-payer other than gold? To 
see that trying to use gold as a 
| standard (measure) of value and at 
the same time compel debtors to 
pay debts with it is wrong. Mechani- 
|cally wrong; economically wrong. 
| As silly as reducing the clock pen- 
dulum by a half and expecting it te 
'keep time. Gold cannot be stable 
and hold prices stable if we do not 
| free it from demands. If business- 
men really wish stability, let them 
| tell this truth to Congress. 
| Since the cause is world wide, 
| the remedy must be. Else it is not a 
remedy. Therefore plans to issue 
billions of money will not cure. 
The value of the measure, not the 
quantity of the money, is what fixes 
| prices. Unless we go off gold, which 
| would do us more harm. 
| Nor is reducing the quantity of 
gold in the dollar the right remedy. 
This adds confusion; is certain to 
drive us off gold. Neither would 
help the world. “To, by law, try to 


wrong as the rubber, coffee and 
wheat plans proved to be. Any plan 
that does not help the world and 
that cheapens money in its relation 
to gold, is bad. Cheap money al- 
ways drives out better. 

Rising gold is the cause and fall- 
ing gold value is the remedy. Since 
debtors cannot get gold and each at- 
tempt to get it curses the world, let 
Congress tell the world, “We will 
take silver for all debts, public and 
private, if tendered at its market 
price—which is a gold value price— 
on the day of tender.” This both 
stops the demands for gold and lets 
it drop gently back toward normal, 


slifting prices;as it falls and also 








boosts the price of silver, so that 
the silver-using lands can buy our 
goods. It substitutes an uptrend for 
a downtrend, a boom for a depres- 


sion, Does anybody wish that? If 
so, let Congress hear. 
This makes no thange in our 


money, except that it corrects the 
wrong and lets our alleged “stand- 
ard” really stand. It is no more of 
a change than providing a market 
for any other commodity wouid be. 
We put up tariffs to keep them from 
paying in goods. This proposes one 
commodity we can take without 
harming our own producers. Boosted 
silver and normal gold will prosper 
the world. It means hundreds of 
billions of business and tens of bil- 
lions of profits. Why do we wait? 
Then Europe can pay instead of our 
taxpayers. 

No, this will not “flood us with 
silver.” Speculators will dump fall- 
ing gold to buy rising silver, and we 
will then get the gold. But if we do 
get silver, we must give it a job. 
Not hold it over the market, like 
wheat, and defeat our purpose. Put 
it in our vaults for money base. Is- 
sue gold-value certificates, with a 
gold dollar’s worth of silver behind 
each. No better money can be had. 
Why suffer longer? 

Summary: Stay on gold and 
change not its relation to our dol- 
lar. Stop demanding it and let it 
drop back to normal and stand, 
holding prices stable. Take silver 
for all debts if tendered at its gold 
value. Stock silver as money base. 
Any plan that does not reverse the 
price trend and prosper the world 
is bad. 

CHARLES E. DURYEA, 
Philadelphia, Pa. 


FORD PLANT AT CHESTER 
RESUMES WITH 1,500 MEN 


Chester, Pa., Feb, 8.—F. A. Atche- 
son, general manager of the Ford 
Motor Company assembly plant in 
this city, announces it has resumed 
operations with a personnel of 1,500 
men. The plant had been closed 
ten days because of a strike at 
Briggs Company’s factory in De- 
troit. 

“Peak months here are March 
and April,” said Atcheson. “We 
shall increase our force as business 
conditions permit; at present they 
look pretty good.” 











FEE CUT BILL ADVANCED 

Montpelier, Vt., Feb. 8—The bill 
to cut motor vehicle fees 25 per cent. 
and change the license registration 
date to July 1 has been advanced to 
third reading in the lower house 
of the Vermont Legislature here. 


| COMING EVENTS | 


een 
FUBRUARY 
1-11—Indianapolis. Twenty-second annual 
show, Indiana State Fair Grounds. 
4-11—St. Paul, Minn. St. Paul Auto 
Dealers’ Association show. 
6-11—Ottawa, Canada. Ottawa Automo- 
tive Trade Association show, Coli- 
seum. L. M. McCoy, chairman ad- 
vertising committee. 
6-11—Denver, Col. Automobile show. 
3j-1l—York, Pa. York County Automobile 
Dealers’ Association, Inc., show. 
R. C. Keller, president. 
9-11—Springfield, Ill. Springfield Auto- 
mobile Dealers’ Association show. 
9-12—South Bend, Ind. Automobile show. 
9-12—Cedar Rapids, Ia. Automobile Trade 
Association show. “ 
11-15—Trenton, N. J. Annual automobile 


show, Trenton Armory. John L 
Brock, manager. 
11-17—Toledo, O, Toledo Automobile 
Dealers’ Association show. 
11-18—Kansas City, Mo. Kansas City 
Motor Car Dealers’ Association 
show. George A. Bond, manager. 


14-18—Dubuque, Ia. Automobile show. 
18-23—Columbus, 0. Automobile show in 
Columbus Auditorium. 
22-25—Evansville, Ind. Evansville Auto- 
mobile Dealers’ Association show. 
Otto Hartmetz, president. 
25-Mar. 4—Seattle, Wash. Seattle Auto- 
motive Trades’ Association show. 
27-Mar. 4—Des Moines, Ia. Automobile 
show. 
MARCH 


5- 7—New Orleans. Autombile show in 
Municipal Auditorium. Gordon Her- 
bert, manager. 

10-19—Geneva, Switzerland. International 


automobile show. 
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Develops Tooth Chamfering 
Head for Helical Gears 





IMPROVED WORKHEAD for chamfering teeth of helical gears. It 
is designed for use on the Peerless gear tooth chamfering machine 
made by the City Machine and Tool Works, Dayton, O. 


An improvement in the standard 
workhead for the Peerless gear tooth 
chamfering machine, which is de- 


signed to facilitate the operation of | 


chamfering the teeth of helical 
gears, has been announced by the 
City Machine and Tool Works of 
Dayton, O. 

Although developed especially for 
rapid work on helical gears, the im- 
proved head is said to be equally 
adaptable to straight spur gears and 
with slight change can be adapted 
to all No. 3 Peerless machines. It 
does not limit the capacity or flexi- 
bility of the machine. By the use 


of an idler drive the machine can 


~ WILL DISCUSS 





be adjusted quickly to handle gears 
of different diameter. 

As tooth chamfering is required 
in automotive applications chiefly 
for gears that are shifted longitud- 
inally, and most helical gears are 
run in constant mesh and conse- 
quently do not require shifting, 
chamfering has not been required 
heretofore. Today, however, some 
of the newer gearsets require shift- 
ing of helical gears which are 
mounted on helical splines. The 
new head is presumably designed to 
meet this new requirement and is 
said to have proved its worth in 
field applications. 








LUBRICANTS 


AT JOWNT MENG 


2 New York, Feb. 8.—Announcement of the program of a 
joint meeting of the metropolitan section, Society of Auto- 


motive Engineers and of the 


American Society for Testing 


Materials made here today indicates that two sessions will 


be devoted to a symposium on 

The meetings are to be held at 
the Hotel New Yorker on the after- 
noon and evening of March 8. Four 
of the seven papers scheduled will 
be presented by automotive engi- 


neers or metallurgists associated, re- 


spectively, with Ford, Chrysler, 
Packard and Wright Aeronautical 
Corporation. An informal dinner 
will be held between the two ses- 
sions. A program oi the meeting 
follows: 


AFTERNOON SESSION—2 P. M. 

“Present Concepts of the Relation 
of A. S. T. M. Pour Test to Service 
Requirements of Oils’—J. L. Mc- 
Cloud, metallurgical chemist, Ford 
Motor Company. 

“Viscosity of Automobile Crank- 
case Oils as: Related to Service Re- 
quirements’”—E, W. Upham, chief 





engine lubricants. 
metallurgist, Chrysler Corporation. 

“Carbon Deposits in Gasoline 
Engines”—W. A. Gruse, senior fel- 
low, Mellon Institute of Industrial 
| Research, 
| “Service Changes in Crankcase 
Lubricating Oils’—M. A. Dietrich, 
graduate student, Ohio State Uni- 
versity. 

Informal dinner beginning at 6 
P. M. 

EVENING SESSION—8 P. M. 

“Oil Consumption in Motor Car 
Engines’—W. H. Graves,  chie? 
metallurgist, Packard Motor Car 
Company. 

“Factors in Engine Design Which 


(Contnued on Page °7) 





| DODGE USING NEW 
PAINT 


A new aluminum coating, called 
Permite Resalum, is being used on 
the cylinder black, manifold and ex- 
haust pipe of Dodge engines, It is 
a product of aluminum Industries, 
Inc., Cincinnati, and was adopted 
after tests of many heat-resisting 
paints, during which manifolds 
reached a temperature of 1,400 de- 
grees Fahrenheit. z 

This new paint comes ready- 
mixed in synthetic resin vehicle. By 
the use of Permite thinner, the right 
consistency for spraying, brushing 
or dipping is readily obtained. 

Since the special type of vehicle 
used allows thorough leafing of the 
fine aluminum powder, complete 
coverage is said to be attained with 
an unusually thin mixture, making 
for low cost. It is reported that 
from 14 to 16 engine can be coated 
with one gallon of the material. 

Permite Resaulm is made in two 
grades—heat-resisting and non-cor- 
rosive. It is recommended by the 
manufacturers for either inside or 
outside surfaces. 


FLEET EXECUTIVES TO 
ADDRESS A.S.A. MEETING 


New York, Feb. 8.—The Automo- 








tive Service Association of New York | 


will hold a meeting Thursday even- 
ing, February 9, at 8 p. m., in the 
clubhouse of the A. W. A., 361 West 
57th St. 

The topic to be discussed will be 
“Controlling Cost Factors in Fleet 
Maintenance.” The speakers will be 
F. K. Glynn of the American Tele- 
phone and Telegraph Company, who 
operate 8,000 motor vehicles, and J. 
F. Winchester of the Standard Oil 
Company of New York, who operate 
11,000 motor vehicles. 

These two nationally known fleet 
executives will discuss the problems 
of providing adequate and economi- 
cal maintenance to meet present- 
day operating conditions. The prin- 
cipal points of discussion will center 
around the use of dealer service 
stations or commercial repair shops 
for fleet maintenance requirements 
in place of fleet-owned and oper- 
ated shops. 

The discussion will naturally 
bring up the associated problems of 
fleet organization such as features 
of cost accounting, type and fre- 
quency of inspections, practices cov- 
ering general overhauls, repair cost 
records and control of the quality 
of repairs purchased from outside 
shops. The discussion will be of 
material interest to every fleet owner 
in New York state. 





HUDSON BODY WORKERS 


STRIKE; 3,000 MEN OUT 


Detroit, Feb, 8.—The strike demon | 
this | 





has suddenly gotten busy in 
district with disastrous results, Fol- 
lowing the strike in the Hayes Body 





plants, which is still going strong, | 


although work is proceeding with 
fractonal forces, workers at the 
Hudson body plant walked out. 
The Hudson plant reopened Monday 
after a week’s shut-down. This 
strike has practically stopped work 
at the plant again, throwing an ad- 
ditional 3,000 men out of employ- 
ment, 

The Hudson workers presented a 
list of twelve demands, including a 
20 per cent. day rate increase with 


duction; a 30 per cent. increase in 
hourly wages, and 5 cents extra for 
night work. An eight hour day and 
five days week were also demanded 
and provision for overtime. 

Company officials answs 4 the 
demands by asserting that 1 most 
cases they had already been met. 
They insisted that wages at the 
Hudson body plant were above those 
paid elsewhere and they also as- 
serted that the company must have 
the right to deal with employees indi- 
which was one of the strikers’ de- 
mands. 





a bonus on the basis of volume pro- |} 


jrection of smaller and wider drums, 





ENGINEERS MORE TOLERANT 
OF LARGE-SECTION TIRES 


According to a report made at the 
recent annual meeting of the So- 
ciety of Automotive Engineers on a 
questionnaire dealing with the 
future of low-pressure or so-called 
“doughnut” ‘es, engineers are 
changing their attitude regarding 
these tires and are beginning to 
look more favorably toward their 
adoption. Extended extracts from 
this report, which was compiled by 
A. F. Denham, field editor of Auto- 
motive Industries, are published for 
the first time in following para- 
graphs: 

There seems to have been a defi- 
nite change in the attitude of pas- 
senger car enginners toward larger 
section tires. Questioned as to 
whether they believe even larger 
cross-sections than those now pro- 
posed might improve riding quali- 
ties, only 44 per cent. said, “No”; 22 
per cent. said, “Perhaps,” and 34 per 
cent. voted “Yes.” A year ago the 
vote would have been virtually 190 
per cent. in the negative. 

When we come to traction, it 
seems that more definite conclu- 
sions should be available. It appears 
to be generally accepted that better 
traction is obtained on gravel roads. 
On ice a majority of engineers found 
that traction was somewhat de- 
creased. This checks with the work 
carried on by Dr. Stinson at Ohio 
State University, who has found 
that traction on ice decreases with 
tire pressure, all other factors being 
equal. Some engineers stated that 
they felt there was some improve- 
ment, even here. The majority feei 
that on smooth roads and in snow 
traction is improved. Mr. Lemon 
points out that if traction is defi- 
nitely greater that some of the wear 
and tear will probably be trans- 
ferred from the tire to other parts 
of the car. His tests have shown | 
approximately 7 per cent. greater 
adhesion for the triple oversizes in 
deceleration tests on good roads. 

Top speed seems to be reduced 
slightly according to majority of 
tests made with recommended infla- 
tions, and acceleration also seems to 
be slightly reduced. The amounts, 
however, are small, particularly at 
the lower speeds. Over-inflation of 
the tires, on the other hand, actu- 
ally seems to increase top speed. 

Quicker stopping and _ starting 
ability has been found by less than | 
half of those questioned. The great- 
est gain is found on gravel roads— 
consistent with the findings on ad- | 
hesion. It is generally felt that 
traction increases are not sufficient 
to noticeably increase _ torsional 
braking loads on axles. Perhaps 
the increased wind-up in the larger 
tires helps to compensate in this 
direction. One company has found | 
that maximum deceleration rate 
varied inversely with the tire size— 
more oversizing, lower deceleration 
rates. 

It is generally felt that with the | 
15-inch wheels 13-inch brake drums | 
represent about the maximum diam- 
eter permissible. This indicates that, | 
for the larger cars, brake design | 
might have to be altered in the di- 





or else 16-inch wheels would limit | 
the amount of oversizing permis- 
sible by limitations on overall tire 
diameter, 

Conflicting opinions exist as to 
behavior of the larger tires in con- | 
nection with the problem of skid- 
ding. On ice there seems to be no 
improvement. The majority, feel, 
however, that cars do not skid as 
readily ‘under other conditions, es- 
pecially on turns. Forty per cent. 
of those noting increased resistance 
to skidding, find that a skid once 
started is harder to control with the 
larger tires. A point in favor of | 
the large tires in this respect may 
be that they should be more likely 
to climb a curb during a skid and 
therefore prevent what otherwise 
might be a broken wheel. 

It seems to be generally accepted 
today that the larger tires will not 
exceed the conventional balloon as 
to tire mileage. The best estimates 
run somewhere around 80 to 89-per 





;The distance from center 


|It is debatable, 
the decreased tire pressure itself is 





cent. of that for standard balloons. 
It is believed also that the mileage 
of low-pressure tires varies more 
with percentage deflection than in 
the case of conventional balloons, 
Maintenance of air pressure in serv- 
ice to closer limits is, therefore, in- 
dicated as desirable, especially on 
the low side. With present designs 
of low-pressure balloons, it seems to 
be the general belief that to obtain 
mileage equal to that of present 
tires, pressures would have to be 
increased to a point where most of 
the potential riding quality gains 
would be lost. 

Changes in front axle and steer- 
ing geometry seem to have corrected 
the condition of excessive uneven- 
ness of tire wear found in early 
experimental and field installations. 
Reduced wheel camber and toe-in 
seem to be indicated as desirable in 
this respect, 

Experience to date indicates that 
requirements in alignment and ge- 
ometry desired may differ with tire 
types. One company finds more 
rapid scuffing with wider treads, 
another finds less when proper ge- 
ometry is obtained and correct 
alignment secured. 

Harder steering is commonly re- 
garded as a major objection to the 
larger-section tires. When no other 
changes are made, one company 
found that the installation of semi- 
low pressure tires (double oversize) 
increased steering resistance 35-50 


per cent. while running and 100 
per cent static. 
Apparently there are _ definite 


|} limits as to the reduction in steer- 


ing effort that can be obtained 
through reduction in steering ratio, 
without introducing other objections 
—noticeably wander. 

Pulling-in front wheels, and 
straightening up king-pins laterally 
has proved of help in one case by 
decreasing the amount of “lift.” 
of tire 
contact with the road to the inter- 
section of the king-pin with the 
road seems to have little influence 
on steering ease. The lever-arm 
was actually increased in one case, 
and another company, some of 
whose cars are fitted with low pres- 
sure tires at the factory, has also 
increased the lever-arms and be- 
lieves that stretching it to four 


{inches would be of benefit both for 


steering ease and for tire mileage. 
Such a move should also build up 
considerable resistance to _ front 
whee] shimmy. Narrow tread tires 
on the whole seem to show up bet- 
ter for steering ease although some 
companies have not found a great 
deal of difference. 

An important consideration is the 
almost universal agreement that 
harder steering will require changes 
in drag link and tie-rod ends, king- 
pins and other parts to reduce wear 


|and lossening in service. 


The most serious complaint in 
connection with the lower pressure 
tires is increased front end “ner- 
vousness.” Agreement is universal 


|that use of these tires inherently 


produced greater’ sensitivity to 
shimmy, although one company has 
found them less sensitive to tramp. 
however, whether 


the cause. One manufacturer cured 


|}a front wheel shimmy by increasing 


the throw of the kick shackle. 
Another achieved the same result by 
locking it out. One finds increased 
caster helpful, another reduces cast- 
er and shimmy simultaneously. 
More control for front shcck ab- 
sorbers to improve riding qualities 
with the low pressure tires, seems to 


| aggravate the shimmy problem, ac- 


cording to several engineers. Wheel 
balance becomes more important, it 
is agreed—one company setting the 
maximum out-of-balance permis- 
sible at 15 oz.-in. Closer control of 
front axle geometry in service also 
seems to be essential at present. 
Numerous complaints have been 
received from the field with regard 


’* (Continued on Page 7) 
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MOTOR TRUCK CLUB 
OF N. J. SET TO FIGHT 
INCREASE IN RATES 








(Continued from Page 1) 
based on the maney required to 
maintain the roads and part of the 
gasoline tax money is used for a 
sinking fund to retire the bonds is- | 


sued in the completion of our high- | 


way system. 

“The Princeton survey also ad- 
vises the cancellaticn of the $7,000,- 
000 bonds for the 
sion, 
ana $5,000,000 for institutions, and 
as an additional gasoline tax of 1 


water commis- | 
over $16,000,000 for highways|out the country has been steadily 


JTOMO r TVis 


buiid up ve of 

the outstanding bond oL!ty as. 
“From the information obtained 

throughout the United States, many 


states have legislation pending low- 
ering the existing license fees or 
the present rate of gasoline tax. 
“What appears to be an induce- 
ment to owners of motor vehicles 
to continue their operation is re- 
vealed in a survey of proposed legis- 
lation in many states. In seven 
states—Arkansas, Georgia, Kansas, 
| Massachusetts, Minnesota, Nebraska 


MUS LO LA 


jand Tennessee—bills have been in- 
|troduced in the state legislatures 
vroviding for a reduction in regis- 
tration fees. 

“The registration of cars through- 


declining for two years. The record 
for 1932 shows 24,276,000 motor ve- 


cent was imposed for the purpose of | hicles registered, or 1,538,000 less 


amortizing these bonds, if they are/| than in 1931. 


cancelled, there will be a surplus in | 
the gasoline tax moneys and instead 
of increasing license fees, this sur- | 
plus could be used and 
tional funds required. 
“The Motor Truck Club is also} 
opposed to the diverting of motor | 
vehicle funds to the ‘general funds’ 
—these moneys are dedicated to a 
Specific purpose and should be seg- | 
regated for that purpose in order to' 


| crease in passenger car 


The decrease in 1931 
over 1930 was only 731,000. The de- 
registration 
in 1931 was 712,000, but m 1932 the 


no addi- | decrease was 1,802,000. 


are the proposals to 
reduce registration fees: In Arkan- 
sas there are three proposals: First, 
a reduction of 50 per cent. in horse- 
power and weight tax for passen- 
ger cars, and a further reduction of 
50 per cent. 


“Following 


which have been in use for three 
years or more; second, a reduction 
of two-thirds for passenger car fees, 
and third, a flat fee of $1 for each 
car which has been used for more 
than three years. In Georgia, a 
50 per cent. reduction in the regis- 
tration fees for passenger cars and 
private trucks. 

“In Massachusetts, a reduction in 
the registration fees of trailers 
from 50 per cent. to 15 cents per 
net hundredweight. In Minnesota, 
two proposals, one for the reduc- 
tion of registration fees for farm 
trucks of 50 per cent. of the base 
value and one of 50 per cent, re- 
duction in the registration fees for 
passenger cars and trucks and 
tractors of less than two tons net 
weight. In this state it is proposed, 
however, to increase the fees on 
buses. In Nebraska, a proposal to 
= the fee from $8 to $5 for 





vehicles having a shipping weight 
of less than 2,700 pounds and from 
$12 to $6 for those of °,700 pounds 
and over. Another proposal in this 
state is the reduction of the fee 
for a vehicle having a _ shipping 
weight of less than 2,700 pounds 
from $8 to $5. 
“Taxes are taxes, 


regardless of jing officers: 
in the case of cars'how they are collected, and the! Popkin; 
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motor truck operators are no dif- 
ferent than other citizens in our 
state and cannot possibly stand for 
any additional taxation.” 


SCHOTT TO DISTRIBUTE 
WILLYS AND AUBURN 


Indianapolis, Ind., Feb. 8—An- 
nouncement of the appointment of 
the Schott Auto Company as In- 
dianapolis distributor for both the 
Willys and Auburn lines was made 
here in connection with the new 
company’s formal opening over the 
week end. 

The firm is headed by Walter E. 
and Earl Schott, who have been 
prominently identified with the 
automobile business at Cincinnati, 
O., for eight years. Walter Schott 
was named as president of the com- 
pany and Karl will act as general 
manager in active charge of sales 
and service at the Indianapolis 
branch, 





SUPPLY CHAIN ELECTS 


New Brunswick, N. J., Feb. 8.— 
Penn Jerse% Auto StoresgInc., oper- 
ating throughout Pennsylvania and 
New Jersey, has elected the follow- 
President, Samuel H. 


vice-president, Benjamin 





N. Popkin; secretary, Dr. N. R. Pop- 
kin; assistant secretary, Ethel M. 
Kresge; treasurer, Maxwell S. Good- 
man, 


JARAY ANNOUNCES 
STOCKHOLDERS’ MEETING 


New York, Feb. 8.—The annual 
meeting of stockholders of the Jaray 
Streamline Corporation of America 
will be held at the office of the cor- 
poration, 400 Madison Ave., Manhat- 
tan, New York, N. Y., on Tuesday, 
February 21, 1933, at 11 o’clock in 
the forenoon, for the purpose of 
electing directors and for the tran- 
saction of such other business as 
may properly come before the meet- 
ing. 





TAX DELINQUENTS HIT 
By REGISTRATION BILL 
Montpelier, Vt., Feb. 8—A _ bill 
providing that the commissioner of 
motor vehicles shall not register the 
motor vehicles of any person who 
has not paid all his taxes during the 
previous year has been introduced 
in the Vermont Legislature here. 
All applicants for registration would 
be required to show a receipt in full 
for taxes, signed by the home town 
tax collector. 


CURRENT PRI CES OF PASSENGER CAR MODELS 


AUBURN—‘-cyl. 123 
Standard a 


Se .csccenes 745/5 Cabriolet 895 
5 Brougham ..... 795|5 Phaeton ..... 945 
PEN cczces . 8645/7 Sed. 1136 W. B.) .945 


AUBURN—S-eyl. 127 W. B. 
Custom Dual Ratio 


2 Coupe .895'5 Phaeton 1095 
5 Brougham .945 Speedster ... 1095 
§Sedan ....... 995|7 Sed. (136 W. B.11095 
5 Cabriolet -1045 


AUBURN—S-cyl. 127 W. B. 





De Luxe Dual Ratio Models 
2 Coupe 895 5 Phaeton 1095 
5 Brougham 5 Speedster 1095 
5 Sedan 7 Sed. (136 W. B.)1095 


5 Cabriolet 








AUBURN—8-cyl. 127 W. B. 
Salon Models 
5 Brougham 1195'5 Phaeton 1345 
5 Sedan .1245'Speedster ...... 1345 
) Cabriolet 1295 
AUBURN—I2-cyl. 153 W. B. 
Standeord Modets 
2 Coupe 1145'5 Sedan 1245 
+ Brougham . 1195 
AUBURN—l2-cy!l. 133 W. B 
Custom Dual Ratio Mode!s 
2 Coupe 1295'5 Cabrioiet 1445 
5 Brougham .1345|5 Pheeton 1495 
5 Sedan .1395| Speedster 1495 
AUBURN—i?-cyl. 133 W. &. 
Custom De Luxe Dual Ratie Medels 
2 Coupe 1295 5 Cabriolet 1445 
5 Brougham .134515 roams . 1495 
5 Sedan . .1395;Speeds 1199 
AUBURN l2-cyl. 197 w. B. 
Salon Models 
5 Brougham 1695'5 Phaeton 1845 
5 Sedan . 1745 Speedster 1845 
5 Cabriolet 1795 
AUSTIN—1-cyl. 75 W. B 
Business Coupe 275\Roadster . $05 
Spl. Business Coupe 15 
Coupe .295 Sub. Coupe 374 
BUICK—8-cyl. 119 W. B,. 
43-50 Series 
2? Coupe 995'5 Coupe 1,065 
Special Coupe. .1,030/Con. Coupe 1,115 
Sedau -. - 4,045 
BUICK—8-cyl. 1°25 W. B. 
33-60 Series 
Special Coupe i. 270iCon. Coupe 1,565 
eee 310'Con. Phaeton 1.585 
5 Coupe i 310 es 
BUICK—8-cyl. 130 W. 'B. 
23-80 Series 
Sport Coupe 1,495'Con. Coupe 1.575 
& Coupe 1,540;|\Con. Phaeton 1,845 
Sedan 1,57 
BUICK—&-cyl. 138 W. B. 
35-90 Series 
§ Coupe 1,785'7 Sedan 1,955 
5 Sedan 1,805'7 Limousine 2,055 
5 Cl. Cpl. Sedan.1,820 
CADILLAC V-%—&-cyl. 134 W. B. 
Series 355-C. Body by Fisher 
2 Coupe .-2,695'2 Conv. Coupe . .2.845 
2 Rowdster 2.795 
CADILLAC V-&—S-cyl. 140 W. PL. 
Body by Fisher 
5 Sedan 2.895'7 Sedan 3.045 
5 Phaeton 2,595!7 Imperial ood Aan 
5 Coupe 2,895.5 A.W. Phaeton .3,395 
5 Town Sedan. .2,995 
CADILLAC V-8—s-cyl. 40 W. B. 
Body by Fleetwood 
5 Sedan .3,295\5 Town Cab. 3.995 
7 Sedan ..3,445/7 Town Cab. 4,145 
7 Limousine 3,645\7 Lim. Brough...4,145 
CADILLAC V-12—Il2-cyl. 134 W. B. 
Series 370-C. Body by Fisher 
eae 3,395|2 Conv. Coupe.. .3,545 
2 Roadster . 3,495 
CADILLAC V-12—I2-cyl. IW W. B. 
Sody by Fisher 
5 Sedan ..3,095{7 Sedan ....... 4,745 
5 Phaeton ..3,595/7 Imperial . 3,895 
5 Coupe 3,595'5 A.W. Phaeton.4,(:. 
5 Town Sedan. .3,695 
CADILLAC V-I2—12-cyl. 140 W. B. 
Body by Fleetwood 
5 Sedan 3,995'5 Town Cab.....4,695 
7 Sedan 4,145'7 Town Cab.....4,845 
7 Limousine .4.345,7 Lim, Brough. .4,845 
CADILLAC Fett hnon. M9 W. B. 
s Series 452-C. Body by Fleetwood 
§ GeGam ..ccess 6,250/Town Cabriolet 
7 Sedan -6,400' (Opera Seats) .6,850 
7 Limousine -6,600'Town Cabriolet. . 6850 
7 Lim Brough. .6,850 
CHEVROLE ee 10 W. B. 
Svort Roadster. . .485/Sport Coupe .535 
OE ee 495iSedan ...... . 565 
SE sk caaanes 515'Cabriolet 565 
Pheeten 2.0000. 515 
CHRYSLEB—(-cyl. 113 W. 23 


2 Business Coupe.795|5 Sedan ......... 845 
4 Brougham ..... 795|4 Con. Coupe .....885 
4Coupe (R.S.)...835)5 Com. Sedan ...1,055 





120 W. B. 
Models 
Coupe 
Sedan 


CHRYSLER—8 cyl. 
Royal Eight 
2 Business Coupe .945 4 Con. 
2-4 Coupe (R.S.).985'5 Con. 
5 Sedan . -995 
CHRYSLER—8-cyl. 126 W. B. 
Imperial Eight Models 


1,035 
1,195 


2-4 Coupe (R.S.'1,355 2-4 Con, Coupe..1,425 
5 Coupe ...1,395.5 Con. Sedan ..1,595 
5 Sedan . 1,395 
CHRYSLER—S-cyl. 146 W. B. 
Custem Imperial 
5 Cl. Cpl. Sedan.?,895,2-4 Con. Road. .3,295 
7 Sedan .2,99515 Phaeton ......3,395 
7 Sed. Limous. .3,295 
CONTINENTAL—4-cyl. 101': W. B. 


Beecon Models 


2 Roadster ..355/2-dr. Sedan 380 
Coupe 380,4-ar. Sedan 395 
CON TINENTAL—4-cyl. 10g W. B. 
Flyer Models 
Roadster 450 2-dr. Sedan 10 
Coupe 490\4-dr. Sedan 35 
CONTINENTAL—6-cyl. 114 W. B. 


Ace Models 


- Coupe (RS.).. 725|De Luxe Sedan.. 885 
Stand. Sedan 745 
ae sits W. B. 

Sedan .+.+.-2,899;Cabriolet .... 2,495 
Brougham | .2,395 Phaeton Sedan. .2.595 
DE SOTO—6-cyl. 114% W. B. 
Standard Models 
2 Business Coupe.695'2-4 Coupe ‘R. S.).735 
5 Brougham ..... 695'5 4-dr. Sedan..... 765 
De Svute—j-cyl. 114% W. B. 
Custom Models 

5 Spi. Brouzham..725)2-4 Con. Coupe 
5 Sedan 835) «(R. S.) . 845 
5 Con. Sedan os OtO 
DODGE—6-cyl. 11's W. B. 
D. P. Models 
2 Business Coupe 2-4 Coupe (R. S.) 
(5 Dem. wood ‘5 chrome steel 
wheels, 2. M.'.595 spoke wheels, 
2 Business Coupe ; iP. W.) 679 
(5 wire wheels, 2-4 Con Coupe iF} 
M.) ; 594 dem. wood 
2 Business Coupe wheels, 8. M.)..695 
(5 chreme steel 2-4 Con. Coupe (5 
spoke wheels wire wheels R. 
R. M.) ... .620', M.) .. 695 
2-4 Coupe ‘R. S.) a is ‘ch rome 
(5 Dem. wood ste pore 
wheels, R. M.).640;. Wueels, RM.) 695 
2-4 Coupe ‘R. S.) 5 Sedan (6 dem. 
‘5 wire wheels, oe wheels, 2 1 
R. M.) 640, . ota 
5 Saton Broue’m. . 660 5 —— 3 pire 
ot Kk. 8.) Ww. oe 111i 
(6 wire wheels, 2-4 Con. Coupe (6 
_2F. W.) 2.0%,” wire’ wheels 2 
5 Sedan (5 Dem F. W.) . 725 
wood wheels 5De L. salon 
_R. M.). ..,.670' Brougham (6 
5 Sedan (5 wire | chrome _ steel 
wheels, 2. 1.)..670! spoke wheels, 
ene ew a9 175 
DODGE—8-cyl. 122 W. B. 
D. O. Models 
2-4 Coupe iR. S.) ‘5 Sedan (6 dem. 
(5 dem. wood wood wheels, 2 
wheels, R. M.).1113) FL W.). ..1180 
5 Coupe (5 Jem. 2-4 Con. Couve (5 
wood wheeis, R dem. wood 
M.) seeeeeeDI45 wheels, R. M.).1185 
3Sedan (5 dem. 
wood wheels, R 
M.) ; 1145 
ESSEX—f-cyl. 106 W. B. 
Terraplane Standard Models 
2 Roadster ...... 425\4 Coupe (R. S.) 545 
i | Ne 495.5 Sedan 965 
5Coach ..... . $15 
ESSEX—4-cyl. 106 W. B. 
Terraplane Special Models 
4 Roadster ..525/5 Sedan 605 
§ Coach . ....055/4 Cony. Coupe 6U5 
4 Coupe i(R. 8.) . .580 
ESSEX—8-cyl. 113 W. B. 
sosapions Eight Models 
2Coupe .... .645|5 Sedan 725 
WE ce cdacdca 650/4 Cony. Coupe .725 
4 Coupe (R. 8S.) ..685 
FRANKLIN—6-cyl. 11% W. B. 
Olympic Models—Series 18 
6 BeGee ios ates 1385\4 Conv. Coupe 1500 
2 Coupe . . 1385) 
FRANKLIN—6- eyl, 1232 W. B. 
Series 16 
5 Sedan ... . .1935|Cony. Coupe . 2390 
Club Sedan . 1985) Victoria Brough .2445 
TR  6is000 2135'Limousine ...... 2695 
oo” ae -. 2345 
FRANKLIN—12-cyl. 144 W. B. 
Series 13 
5 Sedan ..-2885|7 Sedan ..... 2985 
5 Club Brough. .2885'7 Limousine . 3185 
FORD—1i-cyl. 106 W. B. 
Readster .ccccce 410|De Luxe Coupe., .525 
GE giv oacee 0a 440'Fordor Sedan ....140 
Phaeton an ce MINED cv neccons 550 
Tudor Sedan ....450/Cabriolet ...... 560 
De L. Roadster .450 De Luxe Pordor 
Sport Coupe - 485; Gedan........... 595 
De L. Phateton...495,Con. Sedan . 600 


De Luxe Tudor 
Sedan.......... 50} 


FORD—V-%. 106 W. B. 
Roadster ........ 460;De Luxe Coupe...575 
GHEGO .ccece :490/Fordor Sedan ....590 
Phaeton ........ 495| Victoria ......... 600 
Tudor Sedan ..,.500/Cabriolet ........ 610 
De L. Roadster...500/De Luxe Pordor 
Sport Coupe ..... S35; Sedan .......6. 645 
De L. Phaeton...545/Con. Sedan 650 
De L. Tudor Sed.550! 
GRAHAM—é-cyl. 113 W. B. 
Standard Models 
CERO cs cocuves 745|5 Sedan . 0600 
4 Coupe (R.S.) ...795|4 Conv. Coupe ...835 
GRAHAM—8-eyl. 119 W. B. 
Standard Models 
2 Coupe ......0.. 845|5 Sedan 895 
4 Coupe (R.S.) ..895)4 Con. Coupe ....93 
GRAHAM—38-cyl. 123 W. B. 
Custom Models 
2Coupe ........1,045/5 Sedan ..... 1,095 
4Coupe (R,S.)..1,095 
HUDSON—6-cyl. 113 W. B. 
Super-Six Models 
Business Coupe. .765'5 Phaeton 835 
Coach ...........795|Sedan ae 
Coupe (R.S.) .-815|Conv. Coupe ..... 915 
HUDSON—S#-cyl. 119 W. B. 
Stamdard Eight 
Coach ..........1,075|Sedan ....... 145 
SQOMSD: oc eceavs 1,095|Conv. Coupe 1,245 
HUDSON—8-ecyl 182 W. B. 
Major Eight Models 
5 4-dr. Touring Club Sedan ..... 1,495 
Sedan ..1,395:7 Sedan ‘tose 
Brougham .1,495 
HUPMOBILE—6-cyl. 121 W. B. 

5 Sedan .....995! Victoria ..1,060 
2-4 Coupe (R.S.).995'Cabriolet . 2,095 
HUPMOBILE—8-cyl. 122 W. B. 
CORN ocvcsens 1,195!Victoria ........ 1,260 
5 Sedan .1,195iCabriolet ......1,295 


iUPMOBILE—8-cyl. 126 W. B. 


5 Sedan . 1,445, Victoria 
Coupe -1,4435iCabriolet........ 1,545 
LA SALLE V-8—S8-cyl. 130 W. B. 
Series 345-C. Body by Fisher 
5 Sedan ...... -2,245|2 Conv. Coupe. .2,395 
2 Coupe .-2,245'5 Town Coupe. .2,395 
LA SALLE V-8—8-cyl. 136 W. B. 
Body by Fisher 
5 Town Sedan. .2,495'7 Imperial 2,645 

TE sasannxe 2,495 
LINCOLN V-12—12-cyl, 136 W. B. 
Open Roadster .2,700/5 Sedan ........ 3,200 
Open Roadster 5 Coupe 3,200 
(R.S.) ; 2,745,Phaeton with 
Phaeton ', 3/000; ton., cowl and 
2Coupe .......3,100' windshield . 3,200 
Town Sedan ...3,100'7 Touring .. 3,200 
2Coupe (R.S.).3,145'7 Sedan . .3,300 
Con. Roadster {7 Limousine 3,350 
i SP a serss Oe 
LINCOLN ¥-12—1®-cyl. 45 W. B. 
Phaeton ......:. 4,200|Berline (2 win- 
bo ee 4,300! dows) (Jud- 
5 Coupe YT *lUlUlCU ll ee 5,500 
Phaeton (Tonneau |Berline (3 win- 
cowl and wind. | dows) (Jud- 
shield) occ GOR). BEBE cess eo0e eed 
Town Sedan {Con. Coupe 
(2 windows)..4,400' (Brunn) . -5,700 
Town Sedan | Limousine 
(3 windows)..4,400| (Willoughby). .5,700 
5 Sedan ...4,500/Sed. Limousine 
Con, Road. (R.S.) (Judkins) ....5,800 
(Le Baron). .4,500|\Con. Sedan 
7Sedan ... . 4,600' (Dietrich) ....6,100 
7 Limousine |Non-Col, Cabrio- 
(with drop | Jet (Brunn) ..6,900 
partition) . 4,800! Semi-Col. Cabrio- 
2 Coupe | let (Brunn) ..6,900 
= (Dietrich) ...4,900| Brougham 
Coupe (Judkins)5,900' (Brunn) .....6,900 
Pen. Brougham 
(Willoughby). .7,000 
selina 116 W. B. 


Big Six Models 
2 





5 . -w 
S +. -emen 242 Custem Models 
SOOMMO .ciccice 726] Gedan ...... 745 7 Sedan . 3985/7 Tourer 4250 
NASH—#-eyl. 116 W. B. 78a. Dr. Lim ..4260) 
Standard Fight Models PIERCE-ARROW—12-cyl. 142 W. B, 
2 Coupe «see, 83015 4-dr. 6-window 1247 Custom Models 
5 4-dr. 4-window OPER 5 5Sedan .. .4295|5 Club Berline 
Sedan ........ 830'9-4 Coupe (R.S.).845 5 Club Sedan (Trunk on rear) .4609 « 
|2-4 Conv. Road...900 (Trunk on rear) .4400 
NASH—8-cyl. 121 W. B. PIERCE-ARROW—12-cyl. 147 W. B. 
Special Eight Models 1247 or Models 
2 Coupe ......... 965:2-4 Coupe (R.S.).1,015 7Sedan ... .4535/Town Bro’m (Small 
5 4-dr. 4-window |2-4 Con. Road..1,055 7En. Dr. Lim...4800! Quarter Windows, 
_ Town Sedan ..975|5 2-dr. Conv. Con. Victoria iBrunn) ......... 67 
o 4-dr, 6-window Sedan ..... 1,095 (Le Baron) . 5200, Town Bro’m (Large 
Sedan ....... ,015) Coupe (Metal Back {Quarter Windaws, 
NASH—4-cyl. 123 W. (Le Baron) .5300/Brunn) ........- 6700 


B. 
Advanced Twin Ignition Kight Models 
2 Coupe .. .1,255/2-4 Conv. Road. 1,395 
2-4 Coupe (R.S.)1,275|5 Victoria ... 1,395 
5 4-dr. 6-window 15 4-dr. Con. 
Sedan . 1,320! Sedan 1,575 
NASH—8-cyl. 133-142 W. B. 
Ambassader Twin Ignition Models 


2-4 Coupe (R.S.) 1545 5 4-dr.-4-Window 

5 4-dr.-6-Window | Brougham .. 1820 
Sedan ........ 15755 4-dr. Cony. 

2-4 Conv, Road .1645| Sedan ........ 1875 

5 Victoria ......1785'74-dr. Sedan ..1955 

5 4-dr.-6-Window 7 4-dr. Limou....2055 
BOGOR .cccecss 5} 


OLDSMOBILE—4-cyl. 115 W. B. 
Business Coupe ..745/5 Sedan .......... 825 
DO cécean ees 745|Conv. Coupe ..... 825 
Touring Coupe ..775|Touring Sedan . .855 
Sport Coupe ..... 780) 

OLDSMOBILE—4#8-cyl. 119 W. B. 
Business Coupe. .845|5 Sedan ......... 925 
SOOUPS covceecse 845'/Cony. Coupe ....925 
Touring Coupe ..875/Touring Sedan ...955 
Sport Coupe . 880 

PACKARD—S-cyl. 127): W, B. 
COO cinkcane 2150|\Coupe Sedan . -2190 
SOU . vn cacens 2160'Coupe Roadster .2250 

PACKARD—%-cyl. 136 W. B. 
we na eawéer 2350|5 Coupe ..... . .2440 
5 Phaeton ...... ot. 2455 
$Sedan ........ 2385'7 Limousine... . .2550 
Club Sedan .....2390|Con. Victoria ...2780 
5 Touring ..2390'Con. Sedan . 2890 

PACKARD—S-cyl. 1335 W. B. 

Super Eight Model 
5 Sedan ouarabadeeesendeasdoevees 2750 

PACKARD—8-cyl. 142 W. B. 

Super Eight Models 
DMRS. nc.cc0s2% 2780|\7 Sedan ....... 3090 
Coupe Roadster.2870'5 Spt. Phaeton ..3150 
5 Phaeton ...... 2890|7 Limousine ..... 3280 
Club Sedan ..... 2975|\Conv. Victoria ..3449 
ee ..2980;|\Conv. Sedan . 3590 
S TOUT cesses 2980) 

PACKARD—12-cyl. 142 W. B. 
DOOWURE 6ic cc ccceree ..ccesevcs 3890 
5 Phaeton ...... 3790\|Spt. Phaeton ....4090 
Coupe Roadster 3850/Cont. Victoria . .4490 
5Sedan ........3860'Conv. Sedan 4650 
Club Sedan . .3880! . 

PACKARD—12-cyl. 147 W. B, 

7 Sedan . .4085|7 Limousine . 4285 

PACKKARD—12-cyl. 147 W. B. 

‘ Custom Models ee. 

Spt. Phaeton {Con. Sedan 
(Dietrich) .5875| (Dietrich) ..--6570 

Sta. Coupe [Formal Sedan 
(Dietrich) ..6000' (Dietrich) ....7000 

Con. Victoria |A. W. Cabriolet 
(Dietrich) .6070| (Le Baron) . 7000 

Con. Runabout |A. W. Town Car 
(Dietrich) ..6085 ‘(Le Baron) -7000 | 
PIEBCE-ARRBOW—8-cyl. 130 W. B. 

Standard Models 
2Club Brougham §Sedan........2575 
‘Trunk on rear}.2385 5 Club Sedan - 2695 


PIERCE-ARROW—8-cyl, 136 W. B. 
Salon Medels 
Club Brougham § Sedan ..... . .2740 
(Trunk on rear).2550/5 Club Sedan ... .2860 
PIERCE-ARROW—¥%-cyl. 139 W. B. 
Standard Models 
7 Sedan ..2850/7 En. Dr. lim... .2975 
PIERCE-ARROW—8-cyl. 139 W, B. 
Salon Models eo 
7 Sedan ..3015|7 En. Dr. Lim ...3140 
PIERCE-ARROW—12-cyl. 136 W. B. 
1236 Standard Models 
5 Club Brougham ae 2975 
(Trunk on rear) .2785'5 Club Sedan ...3095 
PIERCE-ARROW—12-cyl. 139 W. B. 
1236 Standard Models 
7Sedan ...... .3250'7 En. Dr. Lim ...3375 
PIERCE-ARROW—12-cyl. 137 W. B, 
1242 Custom Models 
5 Club Brougham |5 Tourer . 3950 


(Trunk on rear).3650'5 Spt. Phaeton 

Da edness 3785'(Ton. Windscr’n)4150 
2-4 Coupe (R. S.)3785|5 Club Berline 

Con, Coupe Rdr. |(Trunk on rear) .4150 
Ce. GP. as .3900'5 Con. Sedan 

5 Club Sedan {(Trunk on rear) .4260 
(Trunk on rear) .3950 


PIERCE-ARROW—12-cyl, 142 W. B. 
1 


Coupe (Leather ‘Town Car (Sta- 
Back, Le Baron) .5600\tiomary rear quar- 
Club Sedan (Le |ter, Brunn)..... 6700 


a ear 5700'\Town Cab'let (Col- 
Con, Sedan (Le lapsible rear quar- 
OO - sccncacs 5700|\ter, Brunn ..... 7200 
Con. Sed. with par- |En. Dr. Bro’m (Li- 
tition (Le Baron)6100'mousine Front, 

En. Dr. Limousine |Brunn) ++ 2.4200 
(Le Baron) ....6200) 

PLYMOUTH—6-cyl loi W. B 
2Stan. Coupe -495)5 Sedam......... 545 
2-4 Spt. Coupe as -4 Con. Coupe . .565 

CRS.) aeeeeees 525, 


penmnae~2-ae. 115 W. B. 
2 Roadster ....... $85|2-dr. Trav. Coupe.675 
5 2-dr. Sedan -635/2- -4 Con. Coupe ..695 
2 Stan. Coupe 11 1635/4-dr. Sedan ..... 695 
4 Coupe (R.S.)...670/ 

REO—6-cyl. 11712 W. B. 

Flying Cluod Models 

Stan Sedan ..... 995|Elite Sedan ..... 1080 
Stan. Coupe ..... 995'Elite Coupe . 1090 


St. Con. Coupe. .1045/Elite Con. Coupe!1140 


REO—S-cyl. 131 W. B. 
Royale Models 


Stan Sedan ....1745|Elite Sedan . 1845 
Stan. Victoria ..1745|Elite Victoria . 1845 
Stan. Coupe ....1745/Elite Coupe .. 1845 
ROCKNE—6-cyl. 116 W. B. 
Standard Models 
BOOMER cccscccee 585|4 Coupe... . 620 
SOO svscncess 585/4 Conv. Roadster. .675 
PH axadcenes 615|5 Cony. Sedan... .695 
ROCKNE—46-cyl. 110 W. B. 
De Luxe Models 
5 Coach ere ll 665 
SUE xKcceveee 630\4 Conv, Roadster. .720 
ORD « scsccoses 660|5 Cony. Sedan ...740 
STUDEBAKER—¢-cyl. 117 W. B. 
Standard Models 
REOMSO ccccvvace 865/5 St. Regis ‘ 
SO cssesee 915| Brougham ...940 
DE. ccesnncee 940'5 Conv. Sedan ..1040 
4 Conv. Roadster. .940) 
STUDEBAKER—46-cyl. 117 W. B. 
Regal Models 
DO écicceten 970'5 St. Regis 
ey 1020| Brougham ....1045 
§Sedan ..... ..1045'5 Conv. Sedan ..1145 
4 Conv. Roadster 1045 
STUDEBAKER—4-cy!. 113 W. B. 
Commander Standard Models 
2 Coupe .1025'5 St. Regis 
4Coupe ........1075| Brougham .1100 
OS errr 1100/5 Conv. Sedan 1200 
5 Conv. Roadster.1120 
STUDEBAKER—8-cyl. 117 W. B. 
Commander Regal Models 
Dee: Cog eins 1130/5 St. Regis 
4 Coupe ..-1180| Brougham . 1205 
5 Sedan ........1205/5 Conv. Sedan ..1325 
4 Conv. Roadster.1225 
STUDEBAKER—8-cyl. 125 W. B. 
President Standard Models 
4 Coupe ...++.-1355[5 St. Regis 
SSedan .....-.. 1415! Brougham .1415 
4 Conv. Roadster.1415\5 Conv. Sedan ..1575 
STUDEBAKER—%-cyl. 125 WB. 

President State Models 
ft pe oe 1460\5 St. Regis 
DE. cccsrces 1520; Brougham 1520 
4 Conv. Roadster.1520'5 Conv. Sedan 1680 

STUDEBAKER—%-cyl. 135 W. b. 
President Speedway Models 
> Pe 1655|4 Conv. Roadster. 1715 
EE 5 ace cucae SUT  vccunces 1865 
5 St. Regis {5 Conv. Sedan 1885 

Brougham .1715| Limousine 1965 
STUDEBAKER—%8-cyl. 135 W. B. 
President Speedway State Models 
4 Coupe ..++-1760/4 Conv. Roadster . 1820 
DEE ccaveues 1820/7 Sedan ........- 1970 
5 St. Regis 5 Conv. Sedan 1990 
Brougham ..1820/Limousine ......2070 
STUTZ—f-cyl. 127'2 W. & 
LAA Models 
5 Coupe .. +++ 1995/5 Club Sedan 1995 
Se assaanas 1995'Cabriolet Coupe. .2285 
2 Coupe . 1995 | 
STUTZ—S8-cyl. 13442 W. ' 

SV-16 Challenger Series 
SOOO. ..cacees 2495/2 Speedster . -2880 
SROGOR ciccceds 2780|Cabriolet Coupe. 28680 
DE. ac tc ee 2780'Torpedo Sp'dster .2980 
Club Sedan . 2880) 

STUTZ—S8-cyl. 145 W. B. 

SV-16 Challenger Series 
2 EOS. ccs ckaen 3245|Cabriolet Coupe. .3445 
7 Limousine . 344515 Conv. Sedan 3495 

STUTZ—8-cyl. 1234's W. B. 

DV-32 Challenger Series 
Ler 3195/5 Club Sedan 3580 
SRG cscccses 3480'Cabriolet Coupe. .3680 
2 OO aicaacas 3480|Torpedo Sp'dster . 3680 
2 Speedster ..... 3580 

STUTZ—%-cyl. 145 W. &. 

DV-32 Challenger Series 
T tee  iissises 3945/7 Limousine 4145 
Cabriolet Coupe.4145|5 Conv. Sedan ..4195 

WILLYS—4-cyl. 156 O. A.* 
fA 395\4 Sedan ... - 446 
4 Coupe ..-425'Custom Sedan ...475 
4 Custom Coupe. .445;) 

WILLYS—6-cyl. 174 O. A.* 

2 Stan. Coupe ...595|\Custom Sedan ,..675 
Custom Coupe . .675| 
WILLYS-KNIGHT—6-cyl. 171 ©. A.* 
Medels 99K 
2Stan. Coupe ..695'/5 Custom Sedan..775 
4 Custom Coupe 
Td cccccece 775) 





*O. A.—Overall lergth of chassis instead 
of wheel base. 





(Recent price changes in bold face) 
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ENGINEERS MORE TOLERANT 
OF LARGE-SECTION TIRES 


(Continued from Page 5) 


to loosening of steering gear parts, 
mostly called to the owner’s atten- 
tion by the introduction of shimmy 
and tramp. It is a moot question 
whether such loosening has aggra- 
vated an inherent shimmy or tramp 
or whether these were the cause of 
the loosening. At any rate this 
serves as another indication that 
steering mechanism in many cases 
could well stand stiffening if these 
tires are to be used. A slight clear- 
ance sufficient to permit a low speed 
shimmy, even if only of small 
amplitude, will accelerate wear at 
a rapidly increasing rate. 

A majority of engineers say that 
the introduction 6f friction in the 
steering mechanism for damping 
purposes is not essential to control 
shimmy, and that the elimination 
of clearance is the only gain 
achieved from such a course. One 
car manufacturer has found that 
the use of pre-loaded anti-friction 
bearings in the steering mechanism 
not only helps to increase steering 
efficiency but also helps to correct 
“wander” without introducing 
shimmy. 

That the low-pressure tires are 
noisier on turns seems to be .airly 
generally accepted. A majority also 
believe that the tires are noisier for 
Straight ahead running, especially 
on gravel roads and on brick pave- 
ments. Considerable difference in 
experience with different types of 
tires seems to indicate possibilities 
for noise reduction by further work 
with tread patterns. Tread width 
may also have an effect on tire 
noise. Several engineers favor nar- 
row-tread tires in this respect. 

A blow-out with either type of 
tire is dangerous at high speeds in 
the hands of the average driver. So 
far I have been unable to find any 
one who believes that the lower 
pressure tires are more subject to 
blow-outs, and several-who believe 
that they are less sensitive. 

Wheels and rims for the low- 
pressure balloon tires have generally 
run considerably heavier than those 
for conventional balloons, largely 
because of increased rim width 
necessary for lateral stability. Some 
competent engineers believe, how- 
ever, that there is a good possibility 
of reducing weights of the new 
wheels to nearly the equivalent of 
those being replaced, especially in 
the fifteen-inch size. Lighter wheel 
development would be of consiaer- 
able benefit 1n securing more rapid 
adoption of the new tires. As to the 
tires themselves, comparisons of 
triple oversizes with the tires they 
replace, show weights somewhat in 
favor of the conventional balloons 
for smaller cars, and slightly in 
favor of the low pressure balloons 
in the larger sizes. 

Since tires are bought by motor 
car companies largely on a weight 
basis, costs eventually may be only a 
little higher than at present.. 

It is the consensus of opinion of 
autenobile manufacturers and sev- 
eral tire companies, that for cars 
weighing up to 3,000 pounds, a 
triple-oversize is all that will be 
considered. In the range from 3,000- 
3,500 pounds, some favor a triple, 
some a double-oversize as the maxi- 
mum. Above 3,500 pounds, a double 
oversize limitation is favored by 
most companies, while above 4,000 
pounds there seems to be fairly 
general agreement that a single- 
oversize, or a six-ply modification 
with no smaller wheels is all that 
can be expected. The 8.25-inch tire 
(nominal size), seems to be about 
the biggest tire that is receiving any 
consideration on the part of car 
manufacturers. 

In the service field, several car 
manufacturers continue to withdraw 
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their guarantee on the installation 
joe low-pressure balloons. Others 
look with disfavor on such change- 
overs. On the other hand, investi- 
gations in the field indicate that 
people who have driven cars with 
the low-pressure balloons do not 
seem to want to change back, being 
willing to accept some disadvantages 
for the sake of such gains as they 
feel they obtain. Replacement sales, 
however, have dropped off sharply 
since the peak, last spring and sum- 
mer. 

The next move seems definitely up 
to the car manufacturer. If he can 
obtain any improvement in riding 
comfort after the necessary changes 
have been made to secure accept- 
able steering, tire mileage, elimina- 
tion of shimmy and tramp; if he 
can take advantage of the slight im- 
provement in traction and reduc- 
tion in body rattles accompanying 
the elimination of many high- 
frequency vibrations with these tires, 
and still produce a car in which no 
sacrifice has been made in the di- 
rection of lateral stability, road- 
ability and maneuverability, we will 
have with us in 1934 a larger num- 
ber of new models equipped with 
low-pressure tires. If independent 
springing is adopted by car manu- 
facturers in the near future, there 
seems to be a strong indication that 
the low-pressure tires will make 
more rapid headway. On the ques- 
tion as to whether these tires would 
be preferred with independent 
springing, 56 per cent. replied “yes,” 
33 per cent. didn’t know, and only 
11 per cent. voted “no.” 





REPUBLIC STEEL RECALLS 

Massillon, O., Feb. 8.—Officials of 
the local plants of_the Republic 
Steel Corporation have announced 
that approximately fifty men have 
been recalled to resume work at the 
blast furnace, which again will begin 
production this week. Low inven- 
tory of pig iron at plants in this 
district is given as the reason for 
relighting the furnace, which will 
operate at about 50 per cent. of 
capacity. The furnace has been idle 
since last June. 


WILL DISCUSS LUBRICANTS 
AT JOINT MEETING 


(Continued from Page 5) 


Affect Oil Performance”’—A. L. 
Clayden, research engineer, Sun Oil 


Company. 
“Aircraft Engine Lubrication”— 
Arthur Nutt, vice-president in 


charge of engineering, Wright Aero- 
nautical Corporation. 

The symposium is sponsored by 
A. S. T. M. committee D-2 on petro- 
leum products and lubricants with | 
the metropolitan section of the 
Society of Automotive Engineers co- 
operating. Committee D-2 has car- 


THIS CONCERN PUTS 
FIELD SALESMEN | 
ee 


As a means of taking up the last | 
remaining slack in the chain of the | 
movement in its preducts throuch 
the channels ef trade, the Colgate- 
Palmolive-Peet Company has put 
practically its entire foree of field 
salesmen on trucks. 

Operating a fleet of trucks that 
covers the entire country. exccpt for 
those sparsely populated districts 


| 


1932 by 


1929. Sales in January, 1931, how- 
ever, declined to 61,566, and last year 
totaled only 47,942. These figures, 
of course 
made at retail by General Motors 
dealers in the United States. 
General Motors sales to dealers in 
the United States in January this 
year totaled 72,274 units, as against 
52,539 in January, 1932, This marked 


of renewed confidence on the part 
of dealers and also, no doubt, can 





of the West where costs would be 
prohibitive, the company’s salesmen, 
accompanied by window display 
men, now carry stocks of goods with 
them when they call on ‘ise vetai! 
trade and make immediate delivery 
of goods ordered. Im jobbing terri- 
tory these goods are picked un from 
jobbers’ stocks and sold for his ac- 
count. 

This method supersedes’ one 
whereby salesmen and display men 
used individual passenger cars in 
calling on retailers, and goods sold 
were delivered by the jobbers who 
received the salesmen’s orders. 

The new method of distributing 
its products is the solution of a 
sales problem that has been both- 
ering the Colgate-Palmolive-Pcet 
Company for some time. When the 
work of filling orders taken by the 
company’s salesmen was left entirely 
to the jobbers, the latte: would 
rarely make complete delivery on 
orders. The proportion of goods or- 
dered that was actually delivered 
and paid for, however, was large 
enough to make this method of 
operating reasonably productive. 

During the past three years the 
proportion of goods ordered by re- 
tailers that was actually delivered 
by the jobbers had steadily declined 
until the company felt that a cor- 
rection of this condition was neces- 
sary. As a consequence, the com- 
pany decided to have its salesmen | 
carry stocks of goods with them and 
to fill orders at the time they are 
taken whenever such orders cannot 
be handled by jobbers. 

The truck method of distribution 
is not, however, applicable to the 
company’s entire line. Although no 
general policy has been laid down, 
it is largely confined to toilet and 
laundry soaps, and includes the! 
company’s special offers, which em- 
brace a variety of products. 











who can arrange to be present are 
|cordialiy invited to attend the) 
| meeting. 

Several other A. S. T. M. commit- 
tees have signified their intention | 
of holding meetings in New York 
|during the week beginning March 
6. Those which will deal with sub- 
jects of interest to automotive en- | 
gineers include the following: 

A-1 on steel. A-2 on wrought iron. 
A-3 on cast iron. A-5 on corrosion | 
of iron and steel. A-10 on iron- 
chromium-nickel alloys. B-5 on 








ried out a great deal of valuable 
work in promulgating and standard- 
izing tests used in evaluating petro- 
leum products. All authors of the 
papers to be presented are recog- 
nized as prominent authorities in the 
lubricating field. Each of them 
brings to his subject a background | 
of extensive service in industry and | 
in research study. As the chosen 
subject is highly controversial, it| 
is expected that considerable dis- | 
cussion will follow the presenting of 
each paper. 

All members of the society and 
other engineers and technical men 
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copper and copper alloys. cast and 
wrought. B-7 on light metals and 
alloys. D-1 on preservative coatings 
for structural materials. D-2 on, 
petroleum products and lubricants. 
D-11 on rubber products. E-4 on 
metallography. Joint A. S. M. E.- 
A. S. T. M. research committee on 
effect of temperature on the prop- 
erties of metals. Joint committee 
on investigation of the effect of 
phosphorous and sulphur in steel. 
B-36 section committee on wrought 
iron and wrought steel pipe and tub- 
ing. G-8 sectional committee on 
zine coating of iron and steel. 





New Commercial Car Registration Statistics, 


—_ eo 
,| 418 . 
a Ls fa | $F 
3 /S3|/*2!13 18 
c ag a Ps 2< 
= = ~ 


54| 


33| | 


112; 15] 


| last year, and we are ‘ery well] sat- 


|really interested in the Hupmobile. 


| cent, increase over the business of a 
| year ago at the show. 
| list, too, .s several times larger than | 
a year ago at Chicago. 


refer only to actual sales, 


increase is considered an indication ; 


G. M. January Sales Top 


2,711 Vehicles 


be attributed to the fact that dealer 
| inventories at the close of 1932 were 
at the lowest point in many years. 
| Total sales of General Motors op- 
‘erating units to dealers in the 
, United States and Canada and in- 
cluding overseas shipments during 
January were 82,117 units, as com- 
pared with 174,710 units in Janu- 
ary, 1931, 

The following tabulation gives the 
|month by month sales of General 
‘Motors units for the years of 1933, 


——~¢ 1932, 1931, 1930 and 1929. 


SALES TO CONSUMERS IN UNITED STATES 


1933 1932 1931 1930 1929 

WROUBEY io cccsssiscicce 50.653 47,942 61,066 74,167 13,989 
POWEUALY iccsrdeceas ce 46,855 68,976 8u,'742 110,148 
BERTONE isd see essen 48,717 101,339 123,781 166,942 
WUE 556005055 baer sex 81,573 135,663 142,004 173,201 
ME 53 sambacke-es. enna 63,500 122,717 131,817 169,034 
EE aba aiwieasesn ed ea 56,987 103,303 97,318 154,437 
Nc aiera oxk0s 460.6 oa-50 32.849 85,054 80,147 147,079 
PMG ciwesevecseeses 37.250 69,876 86,426 151,422 
September ........... 34,694 51,740 75,805 124,723 
RPUIOE 65.0 ssacerecess 26,941 49,042 57,757 114,408 
November ............ 12,780 34,673 41,757 68,893 
TIOCSIBMEE oc ccsccccccs 19,692 53,583 57,989 44,216 

UO 86 885.0606555 510,060 $37,537 1,057,710 1.498.792 

SALES TO DEALERS IN UNITED STATES 
1933 1922 1931 1930 1929 

PRDGREY cvccccccecess 72,274 65,382 76,68, 94,458 95,441 
POREUMALY sc cvccvocesce 52,639 80,373 110,904 141,222 
SEE. vce rnGak eo wb ees 48,323 98,943 118,081 176.510 
EE. Vsveeevncnsaeeus 62,029 132,629 132,365 176,634 
BEE -a.caeede 0beueenr 60,270 126,778 136,169 175,873 
rrr rere 46,148 100,270 87,595 163,704 
EE avila ith basa ee rma 31,096 78.723 70,716 157,131 
CE Foo ieee ing ie when’ 24,351 62,667 76,140 147,351 
| 23,545 47,895 69,901 127,220 
Oo rer 5,810 21,305 22,924 98,559 
SEN 54.6 saa. 9.4 410 2,405 23,716 48,155 39,745 
POUCURIEE voc ccscccas 44,101 68,650 68,252 36,462 

NE axes, Vidieaikes 472,859 928,630 1,035,660 1,535,852 


fOTAL SALES TO DEALERS IN U. S. AND CANADA, PLUS OVER- 
SEAS SHIPMENTS 








1933 1932 1931 1930 1929 

CN oo ieee acme ee 82.117 74,710 89,349 106,509 127,580 
NE wai beiens saeue 62,850 96,003 126,196 175,148 
MIE xis ad kno AKemaars 59,696 119,195 135,930 220,391 
EAR eee 78,359 154,252 150,661 227,018 
ME civavscbdewedeuse 66,739 153,730 147,483 220.277 
I ocsari5 n'y 4d 'e eae edie 52,561 111,668 97,440 200,754 
OP ae a ree ee 36,872 87,449 79,976 189,428 
BNE kk écceerticves cs 30,419 70,078 85,610 168.184 
BOUGOMIEEE occ cccccess 30,117 58,122 78,792 146,483 
NE a 2k b6ecnseewas 10,924 25.975 28,253 122,164 
November ....ccccceses 5,781 29,359 57,257 60,977 
Wecemher .. 0. ccccccs 53,942 79,529 80,008 40,222 

MME k.ko peo saree 562,970 1,074,709 1,174,115 1,899,267 


Unit sales of Chevrolet, Pontiac, Oldsmobile, Buick, La Salle and 
Cadillac passenger and commercial cars are included in the above tigure. 


All Makers Report Gain 


In Sales at 
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Friday night, as against nineteen 


ceived, and I’m delighted with the 
prospect iist. The class of prospects | 
listed seems to be much better than 
we usually get, people who seem 


We sold forty-two cars at New | 


York.” 
Forty cars sold at retail at the} 
Chicago show, and by Bird-Sykes | 


report made by Graham-Paige, 


which states that this is a 100 per | 


The prospect 


Rockne was a new car on the| 


but Sales Manager 


Cook county dealers is most satis- 
factory. 


two cars sold in the show end by | 





Studebaker 


Sterling 
Stewart 








Chicago Show 


from Page 1) 


Packard, in dollar volume, did 


| better than a year ago, says J. W. 
isfied with this showing. y - oF 
“Our six cylinder job was well re- | 


Loranger, sales manager. There was 
a gain in unit sales in the models 
listing from $2,200 up which may be 
attributed to the fact that at last 
year’s show the twelve-cylinder was 
not in production, the model not 
coming off the line until May. 
Plymouth, having no dealer or- 
ganization, it is hard to get definite 
figures until reports come in from 


during show week, is the pleasing | chrysler, Dodge and De Soto, whose 


dealers sell the Plymouth, but a 
rough estimate places the Chicago 
show sales at around 300 units, as 
against 175 last year. 


FOLLANSBEE UNIT SPEEDS 
Stubenville, O., Feb. 8—Opera- 


market, so it is impossible to make | tions at the Toronto, O., mill of the 
comparisons, 
Frank Wiethoff feels that the forty- | been stepped up with 2,150 men be- 


Follansbee Brothers Company has 
ing recalled for press and bar mill 
departments. The same number of 
men were recalled ten days ago. 


‘January, 1933 


Overland 
laneous 


Miscel- 


Willys- 
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Ford Dealers See 


AUTOMOTIVE DAILY NEWS. "! 


ew V-8 


At Pre-Showing in New York 


(Continued from Page 1) 


use of a short and rigid crankshaft. 

Although full particulars are not 
yet available, the engine in this car 
is said to be similar in most respects 
to that in the earlier Ford eight, and 
presumably does not involve the 
cast-iron crankshaft, which, it is ex- 
pected, will be used in the smaller 
eight that it is assumed will be an- 
nounced later. Dealers anticipate 
that deliveries of thé new 112-inch 
wheelbase car will begin next week. 
Charles A. Esslinger is quoted as 
saying that there will be no more 
trouble in Ford’s Detroit plants and 
that plans for a widespread sales 
campaign are proceeding. 

Such particulars as are available 
about the chassis indicate that it 
will follow the usual Ford design with 
torque tube drive and transverse 
cantilever springs. 
scribed as being of the self-lubri- 
cating insulated type. Four <iouble- 
acting, self-adjusting shock ab- 
sorbers are provided. The gcarset 
is described as a synchronized type 
with silent second. A three-quarter 
floating rear axle with straddle- 
mounted pinion is employed. Me- 
chanical four-wheel brakes are 
used. Twenty-five ball or roller bear- 
ings are employed in the car. The 
tire size is 5.50 x 17 in. Five wire 
wheels are standard on all models. 

Engines are fitted with aluminum 
pistons and have a down-draft car- 
buretor with a silencer. The counter- 
balanced crankshaft weighs 65 lb. 
and has cranks at 90 deg. Cylin- 
ders are off-set above the crank- 
shaft. An automatic spark advance 
is provided. The water capacity of 
the cooling system is 512 gallons and , 
the lubricating system is designed 
for five quarts of oil. 

Bodies are said to be wider as well | 
as longer than heretofore. Safeiy- 
glass windshields are provided in all 
models, and in de luxe models the 
windows also are of safety-glass. 
All-steel body construction is em- 
ployed. Seats are set well down in 
the car. Drivers’ seats are adjust- 
able. A choice of broadcloth or mo- 
hair upholstery is offered, and in 
de luxe models Bedford cord is an- 


pete 
HEAD-ON VIEW, showing the slanting-type radiator of the 


Ford 


Shackles are de- | 





other option. All closed models 
have dome iights, and de luxe 
models have two tail lights and two 
horns, arm rests in rear compart- 
ments, and an option of colored 
wheels. Body models include, be- 
sides other types, Tudor and Fordor 
sedans, a three-window coupe, a 
convertible cabriolet, and a phaeton, 


CONNECTICUT BILLS 
THREATEN LIFE OF 
TRUCKS, 1S CLAIM 


(Continued from Page 1) 


mended by the American Highway 
Officials’ Association, and 5 feet less 
|than the present length of 40 feet 
now allowed in this state, the secre- 
tary says. 

Three-axle vehicles and tractor- 
trailer vehicles woulda not be per- 
mitted on the highways if House 
bill 813 is enacted. The bill would 
| reduce the gross weight of a vehicle 
with load from the present 40,000 
pounds to 30,000 pounds, and after 
January 1, 1935, the gross weight 
would be cut to 20,000 pounds. 

House bill 797 would provide for 
drastic regulation of highway trans- 
port operations. Most of these bills, 
Mr. Illingworth states, are spon- 
sored by the New York, New Haven 
& Hartford Railroad and are similar 
to measures introduced in other 
states by rail carrier interests. 

The Motor Truck Association has 








‘introduced several bills. House bill 


808 asks for the adoption of a 
method of registration of vehicles 
on a gross weight basis, which would 
reduce the cost of registration of the 
higher tonnage vehicles approxi- 
mately 40 per cent. and the smaller 
types proportionately. 

Another bill sponsored by the as- 
sociation, House bill 1143, asks for 
| the allowance of weight on an axle- 
load basis, as recommended by the 
American Highway Officials’ Asso- 
' ciation. 
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new 
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NEW FORD V-8 de luxe roadster with rumble seat 





CHEVROLET JANUARY 


SALES 39,701 AGAINST 
35,199 LAST YEAR 


since June of last year, and the last 
ten days’ sales were larger than 
any reporting period since June 20, 
just prior to the establishment of 
the Federal excise tax, and com- 
pares with 13,438 sales in the last 


ten days of January, 1932, a gain 
of 25.2 per cent., Mr. Klingler an- 
nounced. 

Over 50,000 of the 1933 models 
have been placed in owners’ hands 
since announcement of the new line, 
despite the fact that a field short- 
age existed. With field stocks at 
normal now, Mr. Klingler said he 
expected February sales to score a 
considerable gain over February of 
last year, 

In the first ten days of January, 
dealers delivered 10,100 units. In 
the second ten days, 12,700 units, 
and 16,800 in the last period, the 
increase reflecting the availability 
of cars for delivery, Mr. Klingler 
stated. Mr. Klingler also said the 
National Automobile Show sales in- 
dicated the upturn experienced all 
over the country during January. 
At the Chicago show, just closed, 
Chicago Chevrolet dealers sold 1,052 
new units during the week, as com- 
pared with 710 in the show period 
last year, a gain of 48 per cent., 
and secured 1,756 prospects, as com- 
pared with 1,323 in the like 1932 
| week. Comparable results were ob- 
tained in New York and at other 
automobile shows already held 
throughout the country. Attend- 
ance, interest in his company’s sales 
generally are running higher than 
at any time since 1929, according to 
the Chevrolet executive. 


AUSTIN 1932 SALES 
TOTALED 3,846 UNITS 


(Continued from Page 1) 


high and where earning power of 
the population has been sharply re- 
diced. 

The new management has liqui- 
dated part of its original excessive 
commitments for materials, amount- 
ing to $1,250,000. 

While the company has made 
progress in developing markets for 
its car, it still has many difficulties 
confronting it. The organization has 
been operating with practically no 
working capital. It still is faced with 
about $1,250,000 in outstanding notes 
and other obligations. At some 
time in the future it must go 
through a financial reorganization. 

Oe 


(Continued from Page 1) 














NEW FORD V-8 five-window coupe 


KENTUCKY LAW VOID 
ON CITY BUS LINE 


Frankfort, Ky., Feb. 8.—The state 
Court of Appeals has just handed 
down a decision holding that the 
commissioner of motor transporta- 
tion had no jurisdiction to hear an 
application to operate a motor bus 
line wholly within three contiguous 
municipalities. 

The Monmouth Street Merchants 
Bus Association of Newport, which 
had been operating a bus line be- 
tween that city and Dayton, passing 
through Bellevue, since 1922, ap- 
plied in 1931 for a permit, and the 
commissioner denied the petition, 
whereupon the association appealed. 


MUSKEGON HONORS 
CONTINENTAL MOTORS 


(Continued from Page 1) 


F. Tobin, Jr., treasurer; Wallace 
Zwiener, comptroller, and L. J. 
Kanitz, sales manager. The follow- 
ing officials of Continental Automo- 
bile Company and Continental Mo- 
tors were also present: F. L. 
Rockelman, vice-president in charge 
of sales; V. M. Smith, general fac- 
tory manager; J. P. McCarthy, gen- 
eral production manager; George 
Scott, assistant production manager. 
Special invitations to attend the 
banquet were issued by the Cham- 
ber of Commerce to Wilson W. Mills, 
chairman of the board; Donald N. 
Sweeney, president, and F,. Howard 
Russ, Jr., of the First National Bank 
of Detroit; C. H. Hollister and J. H. 
Brewer of the old Kent Bank in 
Grand Rapids; W. W. Hoagland and 
E. J. Connelly of the Hayes Body 
Works; W. L. Peiter, Grand Rapids 
distributor for Continental, and D. 
Dwight Douglas, former president of 
the First National Bank of Detroit. 





SEES VAST MARKET 
FOR CARS IN CHINA 


New York, Feb. 8.—American man- 
ufacturers of automotive equipment 
have failed to recognize the poten- 
tial market in China, David A. 
Brown, chairman of China Famine 
Relief, U. S. A., declared yesterday, 
while reporting his recent survey of 
relief activities in the Far East at a 
luncheon in the Hotel Woodstock. 

“China is fully awake to the value 
of good roads to meet its needs, and 
practically every province in the 
country has a road-building pro- 
gram,” he said. “The government 
has in contemplation a program cov- 
ering the building of 21,000 kilome- 
ters of modern roads in seven of 
the main provinces. 

“China is now automotive-minded, 
and only lacks the necessary roads 
for it to become one of the greatest 
markets in the world for trucks, 
buses and passenger automobiles. 
There is need in that country for 
major railroad projects, but the 
main problem of transportation is 
to be solved through road building 
and motor transportation. 

“Without desire to criticize the 
American manufacturers of motor 
equipment, I am appalled at the lack 
of interest in this potential market 
for the products of their plants. 
They should stand by China at this 
time and be helpful with advice, 
with road-building experts, and even 
with substantial sums of money.” 





ADVERTISEMENTS 
ose 


CLASSIFIED 
ees io cee eh tee eee: 
NEV BRING WESLLI: 











N. A. F. C. RIDICULES 
BUY AMERICAN MOVE 


Chicago, Feb. 8.—Referring to the 
“Buy American” campaign as the 
“Buy-American Fallacy,” the Na- 
tional Association of Finance Com- 
panies in a bulletin just issued as- 
sails the idea and sets out, with the 
aid of charts, to explode the chief 
argument used in its behalf. 

“The great Buy-American bally- 
hoo is resounding over the country,” 
is the opening gun. “The argument 
is that every one who buys foreign 
made goods deprives American 
workmen of a chance to make a liv- 
ing. The principal item of the 


propaganda is the constantly reiter- 
dated cry that the markets of this 
country are being flooded with 
cheap foreign goods.” 

Declaring that “the cry is unjus- 
tified,” the statement answers it by 
asserting that “a fact most strik- 
ingly revealed is that both imports 
and exports have been decreasing 
at an alarming rate since the date 
of the stock market crash in Oc- 
tober, 1929. The shape of the curves 
for 1932 is more nearly normal than 
for either of the two preceding 
years, but they are at a level hardly 
more than one-fourth of that of 
1929. 

“Does that substantiate the claim 
that our markets are being flooded 
with cheap foreign goods? Obvious- 
ly not. It is necessary to go back 
to 1909 to find a year when our im- 
ports were as small in dollar value 
as in the year 1932. 

“The second most important fac- 
tor revealed is that our exports are 
almost always greater than our im- 
ports. That is what is called a 
favorable balance of trade. For ten 
years the excess of exports over im- 
ports was 18.2 per cent. For 1932 
it was 22.2 per cent. Jf we adopt a 
policy of reducing our purchases of 
foreign goods to a minimum, the 
inevitable concomitant of that pol- 
icy will be a reduction of our exports 
in proportional degree, 

“Instead of making employment 
by refusing to buy foreign goods, we 
must face the fact that every time 
we refuse to spend a dollar for a 
foreign product and buy American 
instead, we are depriving American 
workmen of the opportunity of 
manufacturing about $1.20 worth of 
goods for export. Commerce be- 
tween nations cannot ali be one way. 
It is not an act of patriotism to re- 
duce commerce to a minimum. 

“It is possible that the recent 
changes in currency values may 
have given an undue advantage to 
foreign manufacturers of some par- 
ticular limited lines of goods, and 
that some additional protection may 
be justified in specific instances. 
The doctrine that every item which 
we import is a crime against the 
American workman is all wrong. 
The real truth is very nearly the 
reverse of that.” 


JOBBERS HOLDING TWO-DAY 
SESSION IN KANSAS CITY 


Chicago, Feb. 8.—With B. W. Ru- 
ark, general manager of the Motor 
and Equipment Wholesalers Associ- 
ation, representing the national 
body, the Southwestern Automotive 
Jobbers Association will hold a two- 
day session at Kansas City, Mo., to- 
morrow and Friday. The meeting 
has been called by B. J. Oppenheim- 
er of the Faeth Company, Kansas 
City, president of the Southwestern 
regional group. It will be held in 
the President Hotel. 











